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You’re the man in town who says, “Can do,” to 
a client after the agent down the street said, 
“Sorry.”’ You’re known as the man who can 
tackle the toughest insurance problem without 
missing a step, because you’ve got international 
facilities for placing coverage. Naturally, people 
turn to you more and more for their personal and 
business insurance. 

What’s the secret? When a client presents a 
difficult risk, you get in touch with [Illinois 
R. B. Jones, whose specialists appreciate your 
local problems, and swiftly and smoothly supple- 
ment your work by placing your risk. 

To your clients, you’re the man with the world 
of insurance at your fingertips . . . the man who 
gets things done . . . through Illinois R. B. Jones. 
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Here are five simple, but effective sales aids being used by 
many Etna Casualty and Standard Fire agents with consider- 


able success. Compact and easy-to-carry, these pocket-size 
folders quickly dramatize to prospects the many advantages 
of multiple coverage Package Policies. 


I. 


“For the Home You Love and Live In” gives the five important 
reasons for buying the Comprehensive Dwelling Policy . . . shows 
pictorially the most important coverages and the savings involved. 


“The Homeowners Policy for You" shows the prospect at a glance 
the many important coverages included in the broad Homeowners 
Policies . . . outlines the savings and other advantages. 


“The New Tenant’s Policy” tells quickly the coverages . . . is illus- 
trated with colorful cartoons. 


“Retailers . . . Wholesalers” describes the coverages of the new 
Commercial Property Policy . . . includes an outline form for mak- 
ing an actual comparison of the costs of the insured’s present cover- 
ages against the cost of the package policy. 


“Luckily, George Left the Facts with Her”’ tells the story about the 
new Office Contents Policy . . . includes a case history and a com- 
parison with present coverage that should help to convince any 
prospect. 
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Each of these sales aids is a “working” tool, de- 
signed to be used at the point-of-sale — not merely 
as an envelope stuffer. Why not put them to work 
for you — helping you to sell more of the popular 
Package Policies? 


AETNA CASUALTY AND SURETY COMPANY 
STANDARD FIRE INSURANCE COMPANY 


Affiliated with Aetna Life Insurance Company 
Hartford 15, Connecticut 
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Home to Ask Okay Stock Insurers Win Term Rates Being 


of 1,100,000 More 
Authorized Shares 


Chief Purpose Would Be to 
Acquire Insurers; Would 
Sell Key Personnel 100,000 


Kenneth E. Black, president of 
Home, is notifying stockholders this 
week of a special 
meeting, approved 
by directors, to be 
held Aug. 26 to 
act upon an in- 
crease in author- 
ized common stock 
from four million 
to 5,100,000 shares. 
Under a stock op- 
tion plan, 100,000 
of the new shares 
would be set aside, 
free of preemptive 
rights of stock- 
holders, for sale to key personnel of 
the company. 

However, the principal purpose of 
the proposal to increase the authorized 
common stock is to give Home au- 
thorized capital enough and of such 
flexibility that it may be used to issue 
“upon acquisition of stock or assets of 
any company.” Thus, it may be used 
as a financing medium to be issued 
upon such acquisition—for distribu- 
tion by way of dividend or otherwise. 
The additional stock also may be used 
“for such other purposes” as directors 
determine. 

The purpose of stock option plan is 
to encourage substantial ownership of 
stock of Home by key personnel, to re- 
tain them and to attract to the com- 
pany “young and ambitious people. In 
view of the present federal tax laws, 
governing the sale of stock to employes, 
and the amendment, in the spring of 
1957, of the insurance law permitting 


an insurance company to have a stock 
(CONTINUED ON PAGE 29) 
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Giant jump in municipal liability poses tough 
problems for cities, insurers Page 6 


London shows loss in 1956, Hambro sees more 
rates needed Page 10 
State regulation is success, but can be im- 
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limits rise and big losses climb ............ Page 15 
Hear arguments in Wisconsin fire rate 
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June fire losses decline, but first half is up 
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Sults in several recommendations ....Page 12 
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Exemption from Bill 
Broadening SEC Scope 


WASHINGTON—Stock insurance 
companies are exempted from Securi- 
ties Exchange Commission registra- 
tion provisions in a bill which would 
make certain issuers of unlisted stocks 
subject to the financial reporting re- 
quirements and other provisions of the 
securities exchange act of 1934. 

The bill as approved by the Senate 
banking and currency committee 
would subject certain corporations to 
the jurisdiction of the SEC even if the 
securities of these corporations were 
not listed on stock exchanges. Insur- 
ance business representatives had 
contended that the financial opera- 
tions of insurance companies already 
are closely regulated by the states and 
further regulation by the SEC was not 
necessary. 

Corporations with $10 million or 
more assets and 1,000 or more stock- 
holders would be subject to the new 
requirement. According to the terms 
of the bill, both of these elements 
must be present before reporting 
would be required. In a previous ver- 
sion of the bill, the requirement would 
have been $2 million or more assets 
and 750 stockholders, and insurance 
companies would have been included. 

In statements submitted in May to 
the subcommittee on securities of the 
Senate banking and currency commit- 
tee, American Life Convention, Life 
Insurance Assn. of America, and 
Health Insurance Assn. of America 
pointed out that regulation of insur- 
ence company securities operations by 
the SEC is unnecessary because of the 
existing state regulation of the com- 
panies. 

ALC and LIA said in their state- 
ment that as a result of a long history 
of regulation at the state level, each 
of the states over the years has built 
up a comprehensive system for regu- 
lating the insurance business and this 
system is considerably more protec- 
tive than the regulations established 
for ordinary business activities. 

The procedures set forth in the bill 
would have required additional ex- 
pense and effort on the part of each 
insurance company and the SEC, said 
HIAA in its statement. Such a pro- 
posal would superimpose regulation 
on already satisfactory and competent 
procedures, and there could be no jus- 
tification for such expense and effort, 
HIAA pointed out. 





Merry Now Assistant Secretary 


Clarence L. Merry has been promot- 
ed by Traders & General to assistant 
secretary. He joined the company in 
1946 and for nine years has been per- 
sonnel manager. He will continue to 
head the personnel department. 





Northwestern Mortgage Co. of Min- 
neapolis has organized an insurance 
department with Clarence A. Pederson 
as manager. He was with Hardware 
Mutual of Minnesota from 1935 until 
1941, and after the war was with 
American Indemnity, becoming man- 
ager in Minneapolis. He joined the G. 
D. Van Wagenen Co. managing general 
agency in 1952. 


Altered from 2.5, 
4 to 2.7 and 4.4% 


New England Fire Insurance Rat- 
ing Assn. has promulgated and the 
insurance departments have approved 
a decrease in the term discount from 
20% for five years to 12.5% and from 
1624 % for three years to 10% in Maine, 
Vermont, Massachusetts and Rhode Is- 
land, effective July 23. Cancellation 
for rewriting must be at short rate. 

At the same time Inland Marine 
Insurance Bureau has received ap- 
proval in the same states for a similar 
reduction in term discount on three 
years business. Effective the same 
date, all classes of IM under the bu- 
reau’s jurisdiction will use a factor 
of 2.7 times the annual rate, premium 
or minimum premium, instead of 2.5 
times. Cancellation and rewriting of 
policies is not permitted except at the 
request of insured and then only at 
short rate. 

. . . 

This action follows promptly tre 
recommendation of Inter-regional In- 
surance Conference to regional organ- 
izations that they recommend to rat- 
ing organizations throughout the coun- 
try term rate multiples to accomplish 
the discount reduction from 20% and 
1624% to 12.5% and 10%. These mul- 
tiples, which affect all classes pres- 
ently subject to term treatment, would 
be, as in New England (except Con- 
necticut), 85% of the annual rate for 
second and subsequent years. Pres- 
ently this second, etc., year multiple 
of the annual rate is 75%. Thus the 
three year premium would be 2.7 
times the annual, instead of 2.5 times, 
and the five year premium would be 
4.4 times the annual, instead of the 

(CONTINUED ON PAGE 32) 


America Fore lst | 
Half Shows Trade 
Loss of $24 Million 


Fire Premiums, UP Reserves 
Up Sharply, Casualty Off; 
Herd Sees No Relief Near 


J. Victor Herd, chairman and pres- 
ident of the four companies in Amer- 
ice Fore group, 
has released the 
six months oper- 
ating and finan- 
cial statements. 
T he_ statement 
showed an under- 
writing loss of 
$24,724,821 com- 
pared with a $9,- 
503,538 underwrit- 
ing loss in the like 
period a year ago, 
however, fire pre- 
miums and un- 
earned premium reserves rose sharp- 
ly. Fidelity & Casualty volume was 
down almost $12 million. 

Premiums written by the group in- 
creased 11.46% for the period, an in- 
crease of $27,637,221 over the same 
period of 1956. Fidelity & Casualty 
produced $50,883,742, a decrease of 
$11,963,559. Continental had premiums 
of $35,939,803, increase $3,657,830; Fi- 
delity-Phenix $28,839,511, increase $4,- 
159,160; and Niagara $36,828,218, in- 
crease $19,820,231. 

As of June 30 premium reserves for 
the four companies stood at $77,732,- 
922 for Continental, increase $5,301,- 
748 for the six months; $58,727,975 for 

(CONTINUED ON PAGE 22) 
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Late News Bulletins... 








Sues Alabama General Over Atlas Deal 


Perry O. Hooper, trustee of Consolidated American Industries of Montgom- 
ery, Ala., which is in receivership, has filed suit for $843,000 in federal court 
there against Alabama General of Montgomery. The petition charges that while 
Alabama General officials were also serving as officers of Consolidated Amer- 
ican Industries they arranged to exchange stock of the Atlas of Birmingham for 


375,000 shares of Alabama General. 


Superintendent Horn threw Atlas into receivership in the Montgomery cir- 


cuit court July 16. 


Alabama General Shares Inc. also was named a defendant in the suit. 

The petition asks the court for a cash judgment for the value of the securi- 
ties involved in the sale of Atlas or the return of 375,000 shares of Alabama 
General stock to Consolidated American, which, in receivership, is technically 


the owner of Atlas, in receivership. 


Richmond M. Flowers is president of Alabama General. He is a state senator 
and sponsor of the controversial senate bill 332, a story about which is carried 
elsewhere in this issue. He is also general manager of Alabama Associates of 
Montgomery, a general agency, and he is a local agent of Dothan. Another sen- 
ator, Garret Van Antwerp of Mobile, heads Atlas. Several other members of 
the state legislature are officials of Alabama General. 


Calvert Licenses Agents, Gold Hints Okay 


Commissioner Gold of North Carolina, who had asked Calvert Fire to show 
cause why its license shouldn’t be suspended or revoked for failing to license 
agents for misclassifying auto collision risks, closed the hearing on a note 
clearly indicating he expects to allow the company to continue operating. 

He said he would probably ask for more information from the company and 

(CONTINUED ON PAGE 32) 
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State Regulation Is 
Success but Can Be 
Improved: Navarre 


Suggests Recodification, 
More Uniformity and No 
Extra-State Control 


With the sword of federal regula- 
tions suspended over it, those inter- 
ested in state regulations of insurance 
must inquire into its effectiveness, 
Commissioner Navarre of Michigan, 
president of National Assn. of Insur- 
ance Commissioners, told the insurance 
section of American Bar Assn. at that 
part of its meeting held aboard the 
Queen Elizabeth en route to London. 

Mr. Navarre stoutly defended regu- 
lation by the states. He pointed out 
many values in that system which the 
federal government cannot supply, and 
he went on to tell how he thinks the 
system may be improved—bettering of 
the basic law itself through recodifica- 
tion, adoption of unauthorized insurers 
service of process acts by all states, 
more uniform laws and administration, 
and avoidance of extra-state regula- 
tion. 

No business, operating in a highly 
competitive market, is as closely regu- 
lated by the states as the insurance 
business, Mr. Navarre stated. No sys- 
tem of regulation provides more effi- 
cient checks and balances and none is 
more sensitive to the public needs and 
wants. The states have taken the re- 
sponsibility seriously, he declared. Con- 


stant vigilance to protect and preserve 
the public rights and interests has 
been the rule. 

The insurance business itself con- 
tributes substantially to the improve- 
ment of regulation and supervision, he 
said. The great majority of companies 
have recognized their responsibility to 
the public and voluntarily have adopt- 
ed policies and practices which are in 
the public interest. In other instances, 
the business has developed codes of 
ethical practices. Also, the companies 
have frequently cooperated with state 
insurance departments in formulating 
statutes and regulations designed to 
give the public the greatest protection 
possible. 

However, state regulation can be 
improved, he pointed out. Several of 
the states have recodified their insur- 
ance laws recently and others currently 
are in process of doing so. Adoption by 
all states of the unauthorized insurer 
service of process acts would provide 
the necessary legal media at the state 
level so that the public policy of the 
state whose citizens are directly af- 
fected can be enforced in the courts of 
other states. 

He added that an analysis should 
be made by regulatory authorities and 
the business of laws affecting multi- 
state operations of the business. In 
many facets of regulation uniformity 
of law and regulation would be in the 
public interest. 

He also urged review and analysis 
of administrative procedures by regu- 
latory agencies to improve and perfect 
the system of regulation. The activities 
of any NAIC should be extended to 
include law and procedure clinics in 
selected fields of regulation. The insur- 
ance section of American Bar Assn., 

(CONTINUED ON PAGE 18) 
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Reiter Retiring at 
American after 45 
Years of Service 


Samuel H. Reiter, after 45 years of 
service with American, is retiring. He 
joined American in 1912 and served in 
the accounting department, later 
broadening his experience in the 
brokerage and service department. 

In 1923 he became a special agent 
traveling the New Jersey field. He 
was made state agent of New Jersey 
in 1939, and in 1949 he was appointed 
a field supervisor. His responsibilities 
were increased to cover field produc- 
tion in New York, New Jersey, Penn- 
syivania and Delaware, exclusive of 
metropolitan New York City and Phila- 
delphia. 

In 1950 he was elected an assistant 
secretary and in 1951 secretary. Re- 
cently he has been superintendent in 
the production division of the opera- 
tions department at the head office. 


Neb. Agents Get Review 


of New Insurance Laws 


The legislative committee of Ne- 
braska Assn. of Insurance Agents has 
prepared a summary of legislation af- 
fecting insurance enacted in the 1957 
session. Among the bills of interest is 
one to permit the city or village offi- 
cials to be parties to contracts with the 
city for $500 or less, but requiring that 
no contract be divided for the purpose 
of evading the law. The bill will pro- 
vide relief to agents in smaller com- 
munities who serve as city or village 
officials, often as a public service, and 
write insurance for their towns. 

Among the workmen’s. compensation 
bills is one making the act applicable to 
non-resident employers’ performing 
work in Nebraska; another increasing 
benefits from $25 to $27.50 as a mini- 
mum per week and from $30 to $34 as 
the maximum and increasing the burial 
benefits to $350. 

Another bill provides that county 
employes driving county automobiles, 
trucks or other highway equipment 
shall assume all liability for their own 
negligence to the exclusion of the coun- 
ty board and its members. The board 
shall buy liability coverage of $50/- 
100/10 and a statutory requirement is 
to set up for the purchase of auto BI 
insurance by a county similar to the 
same requirement by a school district 
that has existed for several years. 

The Nebraska fire marshal tax is 
amended to include reciprocals. 

The insurance code also was amended 
to clarify the authority of the director 
in regulating methods of operation 
and trade practices of Nebraska in- 
surers in other states. 

Domestic hail assessment associations 
are put under stricter regulation under 
another bill, and their rates must be 
approved. Such companies must deposit 
$5,000 with the department before com- 
mencirng business, and they are not al- 
lowed to accept post-dated checks. 








Continental Casualty Sets 
Up Industrial Hygiene Unit 


Continental Casualty has_ estab- 
lished an industrial hygiene depart- 
ment supervised by Anthony Woe- 
wucki Jr. The new department will 
conduct research with the chemical, 
medical and engineering problems as- 
sociated with the handling of toxic 
and dangerous material and will pro- 
vide technical assistance to the engi- 
neering department in approving a 
given situation, hold seminars with 
company field engineers to familiarize 
them with the fundamental concepts 
of industrial hygiene, and accompany 
the engineers in the field to recom- 
mend control measures. 





R. W. Sweeney, former metropolitan 
manager of Home Indemnity, has 
joined J. W. Campo general agency of 
Long Island City, N. Y. 
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Chubb Opens New RM if 


Office at Denver, 


Housman Is Manager 

Chubb & Son is opening a Rocky 
Mountain office located in Mile High 
Center building, Denver, to serve Col. 
orado, Wyoming and New Mexico, 
Cc. S. Housman is manager. He has 
spent his entire business career in this 
area and formerly was manager of the | 
Denver office of American. He had” 
been with American 27 years. E. Ff, 
Reid will be associated with Mr, 
Housman. He, too, has spent his en. 
tire business career in Denver. 

The new office will have the com. 
plete multiple line facilities. Hereto. 
fore Wyoming and New Mexico haye | 
been under the jurisdiction of the Pa. 
cific department and Colorado under 
the midwest department. 


y 








Legislation of Insurance 
Interest in Ill. Noted 


A summary of legislation in Illinois 
affecting insurance directly or indi- 
rectly has been prepared by the mid- 
west office of Assn. of Casualty & 
Surety Companies. Manager Roy L. 
Davis notes that the total number of 
bills introduced was 2,314. His sum- | 
mary covers 344 bills with insurance | 
overtones, 15% of the total. 

The wrongful death limit in Illinois 
was increased to $30,000. There have 
been reports in the Chicago papers 
that the new limit is $35,000, but they 
are incorrect. 

Other new bills with an insurance 
interest include a measure to allow 
the director to suspend licenses of 
companies, agents, brokers or solici- 
tors in lieu of revocation; revision in 
the provisions relating to claims 
against insurers in order to expedite 
liquidations, changes in the regulation 
of investments of domestic insurance © 
companies; an increase in the salary © 
maximums for officers of domestic life 
companies; a requirement that articles 
of incorporation show the authorized 
stock of the company and the amount 
sold to meet minimum capital and 
surplus requirements; permit the writ- 
ing of death and disability coverage 
under motor vehicle insurance (thus 
allowing introduction of the uninsured 
motorist endorsement); or extension 
of the Chicago municipal court juris- 
diction in civil actions to $10,000 in- 
stead of the former $5,000; amend the 
court of claims act to remove the 
$7,500 limitation on damage awards in 
tort cases; prohibit ambulance chasing 
by non-lawyers, and increase the bond 
of the auditor of public accounts from 
$50,000 to $500,000. 








Issues Booklet on Noise 


Measurement, Control 


Assn. of Casualty & Surety Compa- 
nies has published a new booklet, 
“Noise Measurement and Control,” to 
provide a central source where insur- 
ance engineers can get help in analyz- 
ing and reducing objectionable indus- 
trial noises. 

The 54-page booklet points out that 
noise can be more than a mere an- 
noyance. It is believed to be respon- 
sible for a number of psychological 
and physiological effects on workers. 

The booklet is intended to provide 
the basics of noise analysis and con- 
trol, but authoritative assistance 
should be sought when dealing with 
complex situations. 

The booklets are available at cost 
from the accident prevention depart- 
ment of the association at 60 John 
street, New York 38. ; 





Howard W. Klee, vice-president and — 
secretary of Associated Agencies of 
Chicago, has formed Klee Insurance, 
a general brokerage office, in Skokie. 
Mr. Klee was with Associated Agen- 
cies for 25 years and handled both 
brokera~e and agency administration. 
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Whatever your client wants— 
whether it’s Life or A & S protection, 
Individual or Group... 


NEW YORK LIFE HAS IT! 





NEW NYLIC 
COVERAGE PLANS 







Family Life Insurance Policy—protects the 
whole family in one policy for one premium. 


Lifetime Hospital Expense Policies—guaran- 
teed renewable— premiums may be changed on 
a class basis only. 

Employee Protection Plans—Life, A & S, and 
Hospital coverage for firms with as few as 5 
employees (EPP weekly indemnity A & S cov- 


erage not available in states having disability 
statutes). 


... plus New Nylic Merchandising Plans—to 
help you place more business: 


Check-O-Matic® — special pre-authorized bank 
check premium payment plan. 


Nyl-A-Plan—the modern salary allotment plan. 





.-- plus a complete line of modern, low-cost life insurance plans, many of them to 500% mortality, 
with attractive commission arrangements. 


e Income Security—10 to 50 
years decreasing term 
insurance. 


e Family Income and Mortgage 


Protection Riders—20 Years 
and to Age 65. 

e Ten- and Twenty-Year Term 
Riders. 

e Five-Year Renewable and 
Convertible Term (Minimum 
$5,000). 

e Mortgage Protection Term 
(Minimum $5,000). 

e Modified 10-Year Term— 
Whole Life 
(Minimum $10,000). 

e 2, 3, 4 and 5-Year Term— 
Whole Life 
(Minimum $10,000). 


e Whole Life with Family 
Protection Benefit 
(Minimum $10,000). 

e Whole Life with Seven-Year 
Double Protection (Minimum 
$10,000). 


e Double Protection to Age 65 


(Minimum $2,000). 

Whole Life (Minimum 
$10,000) Issued Ages 0-70 
except in New York .. . not 
issued prior to Age 10. 


e Life Modified Three 


(Minimum $5,000). 


e Limited Pay Life—10, 15, 20 


and 30-years and to Age 60, 
65 or 85. 


e 20-Pay Endowment at Age 65. 
e Endowments— 10, 15, 20, 25, 30 


and Endowments at 60 and 65. 


Retirement Income 
Endowment at 60 and 65. 
Annual Premium 

Retirement Annuity. 

Single Premium Life 

and Endowments. 

Single Premium Annuities. 
Juvenile Plans—including 
Estate Builder (Insurance 
Builder in New York). 

All forms of Group Coverages 
—including group annuities, 
group creditorsand paid-up life. 
Personal Accident and 
Sickness Coverages, including 
Major Medical and Individual 
and Family Hospital Expense. 
Pension Trust and Profit- 
Sharing Plans with 16 new 
plans of insurance and 
annuities available. 


Many of the above Life Plans available on a non-medical basis —up to $15,000 through Age 30 





Brokerage Division 


wylie New York Life 


‘nen Insurance Company 
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Adjusters Lack 
Clear-Cut Rules on 
Chicago Rain Losses 


Adjusters handling claims resulting 
from Chicago’s record rain two weeks 
ago apparently will have no clear-cut 
rules to follow in determining liability 
under any of the so-called “broad” 
forms, as the companies are reserving 
to themselves the right of interpreta- 
tion of coverages afforded. Some types 
of claims, particularly those involving 
cracking and shrinkage of walls and 
foundations, may not be covered under 
the newer forms as they were under 
form 29S, which was more prevalent 
several years ago. 

Average individual insured loss, es- 
timated at $300 last week, has risen 
to $500 now, but the over-all insured 
loss probably will not exceed the $8 
million total forecast last week. 





Edward J. O’Connell has been elect- 
ed an assistant vice-president of John- 
son & Higgins of Illinois Inc. He has 
been with J.&H. for eight years. 


Pa. Orders Recheck 
of Auto Overpay, 
Ads by Insurers 


Commissioner Smith of Pennsylva- 
nia has reported to the governor that 
the department’s investigation of mis- 
classification of auto collision risks has 
resulted in refunds of about $500,000 
to Pennsylvania insured. However, 
Deputy Commissioner Kelley said he 
is far from satisfied with the manner 
in which some insurers have handled 
the refunds and has ordered a recir- 
cularization by mail of all class 2 pol- 
icyholders in the state. 

This time a department examiner 
will supervise the circularization work 
directly. The insurers will pay for the 
recircularization cost. 

In the last 10 days 9,000 question- 
naires were mailed from Mr. Kelley’s 
office to policyholders of Service Fire. 
About 25%. of those questionnaired 
have replied. Many letters were re- 
turned because policyholders had 
moved. 

Companies whose practices are un- 
der investigation, according to Mr. 





EXTRA INCOME FOR YOU 


from 


Kelley, are Calvert, Industrial, Emm- 
co, Resolute, Service Fire, Stuyvesant, 
Interstate of Newark and Fire & Cas- 
ualty of Connecticut. 

Mr. Kelley said the percentage of 
class 2 risks in the state has declined 
from 30% two years ago to 11% at 
present. Several other insurers not 
heretofore investigated are going to 
be checked, he said. So far 18,489 re- 
plies have been received from mail- 
ings of 60,000 letters by insurers, and 
15,093 checks have been mailed pol- 
icyholders for a total of $485,774. 

Refunds are: Calvert $194,806, In- 
dustrial $56,478, Emmco $83,788, Reso- 
lute $60,345, Service Fire $45,551, 
F.&C. of Conn. $42,365, and Interstate 
$4,438. Stuyvesant will be _ investi- 
gated for possible misclassifications, 
according to Mr. Kelley. 

Mr. Smith also has indicated he will 
insist insurers at their own expense 
advertise in newspapers of extensive 
circulation so that “constructive no- 
tice” will be given all Pennslyvanians 
possibly entitled to refunds. 

Insurers involved originally re- 
quested that the refunds be made di- 
rectly to finance companies which had 
loaned money for the purchase of the 
automobile. Mr. Smith ruled that any 
refund must be made directly to the 
policyholder. 

The investigation will be continued, 
he declared. 


Strongly Oppose Ala. 
Protective Fund Bill 


Insurance people are strongly op- 
posing senate bill 332 in Alabama, in- 
troduced by Sen. Flowers, the admin- 
istration floor leader. The measure 
would require fire and casualty in- 
surers to set up “Policyholder Protec- 
tive Funds” which would equal the 
aggregate of the minimum capital or 





Johnson Puts Glass 
on Current Atomic 





Coverage Problems 
NEW YORK—What is so _ special 

with respect to insurance, in the de. 
velopment of an 
atomic energy in- 
dustry in this 
country? Haven't 
other hazardous 
industries _ previ- 
ously presented by 
the same _prob- 
lems and_ found 
solution? 

In a legal sense 
there is nothing 
strikingly new ip 

ae a ee the atomic energy | 
field, H. Clay 
Johnson, deputy U.S. manager and 
general counsel of Royal-Globe, told 
the insurance section of American Bar © 
Assn. at its annual meeting here. The 
difference is mostly one of degree, he 
said. True, in any hazardous operation 
the operator must calculate in some 
manner the maximum liability and be 
satisfied with am insurance limit 


which falls short of full protection 
since no company in the US. will 
write an unlimited insurance contract, 
But with the atomic energy industry 
the difference seems to be that the 
maximum liability is incalculable. up 


He cited such things as_ possible 
evacuation of large cities or major 
watersheds, the shortening of life 
span and genetic damage, etc. The | 
workmen’s compensation risk does not 
present any problems because the 


similar requirement required to be number of persons employed at a pow-/ son 
maintained by an insurer in order to er reactor will be very small. A some-| Jan 
transact the kinds of business for what larger WC problem may arise) con 
which it is authorized, plus (and here where substantial numbers of work- | der 
is the hooker) the total of all liabil- men are employed in other activities | apy 
ities excluding declared but unpaid near the atomic installation, which’ ule 
stockholder dividends. will raise the question of whether the’ bu 
The design of the bill is to restrict injuries arise in the course of employ- _ the 
tig b  emage 4 ee oe ment so as to entitle them to WC ben- rey 

sa F the ‘“Policyholder Protective Funds” efits. Also, insurers would have in_ 
an See dairies, laundries, dry clean- to certain limited areas, which are most states a subrogated right of ac- = 
ers and other firms can ill afford to turn away prescribed as: Cash (no maximum); tion against the person legally liable fir 
customers, even in an emergency. Temporary agents balances or uncollected premi- for the damage. ; plic 
stoppage in service may mean permanent loss of ums (10% maximum); reinsurance He pointed out that in case law ul- | tic: 
‘ customers. recoverables (5% maximum); accrued tra-hazardous activity divorces liabil- | are 
q Extra expense insurance may be the answer to apie oe pee ager by ity from fault under the so-called rules } fai 
complete protection. In the event of loss, it pays ae eee pes ponds or other obliga~ of strict liability. One of the first} the 
the diff bet Sy tions, state bonds or other obligations; questions which will have to be re-_ ign 
e difference ween normal operating costs municipal bonds (with certain restric- solved by the courts is whether an an 
and the considerably higher charges usually in- tions); Canadian bonds (10% maxi- atomic energy operation will be gov- rat 
curred in emergency operations. Rental of tem- mum); securities of foreign countries erned by such strict liability rules. dis 
porary quarters and equipment, extra utilities, (10% maximum), and common and One obvious method of attempting to) cip 


preferred stocks (10% maximum) only 
if such stocks have a five-year div- 
idend record and have earnings at 


additional advertising, increased or overtime la- 


é limit liability for catastrophic action 
bor are just some of the major items that could 


is to vest the operation in a separate I 





be involved. na corporation, but courts probably would me 
E . : least double the dividends and are look beyond the corporate veil and tha 
xtra expense insurance may be a necessity for listed on recognized exchanges super- hold the parent corporation liable. Any- | tio 
some of your clients. Use it also as a “door vised by the SEC. way, this would mean that the bur-/) sul 
opener” to reach new clients. Ask your L & L _ Insurance people who have studied gen of loss would merely be shifted) 40 
field man to help you capitalize on this excellent it term this nothing less than a “fan- to the uncompensated public. Be 
premium builder. tastic legislative proposal. It would Licensees are required under the for 
almost certainly drive 50% of the atomic energy act to hold the govern- bel 

companies licensed in Alabama out of ment harmless, which precludes any, 22 

the state immediately, it is said. idea of a government indemnity—un-| ten 

‘ less present legislation is adopted. of 

ONDON & L ANCASHIRE GROUP N.J. Agents to Cruise In the case of private indemnities,) Pr 


those which an operator may extend : 
to his suppliers or vice-versa, public” 
liability merely is shifted from one to) #f 
the other and in any case the indem-_ 
nity is no better than the financial 


New Jersey Assn. of Insurance 
Agents will hold its midyear conven- 
tion April 12-19 on a cruise to Ber- 
muda. Next year is the 65th anniver- 
sary of the association. 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. 
SAFEGUARD INSURANCE COMPANY 
STANDARD MARINE INSURANCE COMPANY, LTD, (Fire Department) 


20 Trinity Street, Hartford, Connecticut 


LANCASHIRE 
 crouP: £ 
SS 








NEW YORK e CHICAGO e SAN FRANCISCO . worth of the indemnitor. 
A firm friend hear of ad Angeles is the new- Consequently, private insurance has 
of the est member o estern Insurance In- jpeen looked upon as the expected 


formation Service. S. Arch Richards, 
vice-president, was welcomed into 
WIIS by Victor Mongomery, president 
of Pacific Employers and the founder 
and president of WIIS. 


American Agency System method of meeting the problem of pub- 
lic liability, Mr. Johnson said. In the 
development of other hazardous in- 


(CONTINUED ON PAGE 28) 
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Hear Arguments in 
Wis. Fire Rate Case 


MADISON—Oral arguments were 
heard last week in circuit court here 
in the fire insurance rate case in which 
the Fire Insurance Rating Bureau is 
contesting the action of the department 
in disapproving a proposed rating 
schedule and substituting one of its 
own. The department’s proposed rates 


| chop the underwriting profit factor 
Haven't | 


from 6% to 342%, among other things. 

The bureau’s changes in fire rates 
were approved originally in 1955 
by former commissioner VandeZande 
shortly before he resigned from office. 

When Paul Rogan took over as com- 
missioner, his deputy, Charles Timbers, 
raised a hue and cry about the fire 
rates, and Mr. Rogan set aside the 
pureau filing before it had a chance. to 
go into effect on Jan. 1, 1956. Public 
hearings were held over a period of 
several months and Mr. Rogan finally 
issued an order requiring a 17% reduc- 
tion in fire rates. This was appealed by 
the bureau to circuit court, and in 
July of last year the court approved an 
agreement between Mr. Rogan and the 
bureau whereby an 11% rate decrease 
was put into effect in which the fire 
rates went down and there were some 
increases for EC and wind. 

e . e 

The biggest issue involved is that of 
underwriting profit. Mr. Timbers, who 
is reportedly responsible for drawing 
up the department’s ideas of what fire 
rates should be, reduced the under- 
writing profit factor 2% points and 
contended that the investment return 
should be figured in as part of it. These 
matters are up for decision in circuit 
court. 

In the argument for the bureau, rep- 
resented by Robert M. Reiser of Madi- 
son, E. Hallows of Milwaukee, and 
James B. Donavan of New York, it was 
contended in court last week that the 
department order of May 24, 1956, dis- 
approving all rates and rating sched- 
ules for fire and EC as filed by the 
bureau, was wholly unsupported by 
the facts or law. In petitioning for a 
review of the disapproval order, the 
attorneys argued that fire insurance 
rate making requires a knowledge of 
fire and explosion hazards and the ap- 
plication of expert judgment to statis- 
tical data in order to obtain rates that 
are adequate, reasonable and not un- 
fairly discriminatory. The bureau took 
the position that the department order 
ignored the law regulating fire rates 
and unlawfully attempted to set the 
rates for the various kinds of risks in 
disregard of fundamental rating prin- 
cipals and common sense. 

. . . 

It was also argued that the depart- 
ment order failed to take into account 
that some companies write at devia- 
tions below bureau rates, with the re- 
sult that companies are charged with 
dollars of underwriting profit that are 
actually never earned and are thus 
foreed to write insurance at rates 
below a proper level. Enforcement of 
an order on this basis, it was con- 
tended, would deprive the companies 
of their property rights without due 
process of law. 

The bureau said that rates are rea- 
sonable and in accord with the statutes 
if the prospective underwriting profit 
ls in the area of 6% of earned premi- 
ums. It was pointed out that National 
Assn. of Insurance Commissioners has 
supported this position. Interpretation 
given the statutes by the department 
limits underwriting profit to an arbi- 
tary 3.5% and this was said to be con- 
Wary to the intent of the Wisconsin 


XUN 


legislature. By adopting a rate regula- 
tory statute modeled after the NAIC 
bill, the legislature intended a 6% 
margin for underwriting profit and 
catastrophe should be considered rea- 
sonable, the bureau lawyers said. 

The only evidence as to actual un- 
derwriting profit at the hearings before 
the commissioner showed that stock 
companies on fire and EC in Wisconsin 
for the most recent five year period 
had a 5.8% profit before federal taxes. 
The department’s contentions on un- 
derwriting profit, the bureau attorneys 
said, were not supported by actual data 


and were based on hypothetical cal- 
culations. The bureau attorneys argued 
that in a risk business such as fire 
insurance, underwriting profit can only 
be estimated and no guarantee of a 
definite amount is possible. The trend 
of experience in recent years has been 
unfavorable with most companies in- 
curring substantial underwriting losses 
on national operations, particularly on 
wind and other catastrophe claims. 

The bureau has 30 days in which to 
reply to a brief filed by the attorney- 
general, and the attorney-general will 
then have an opportunity to reply to 


the bureau. The department was rep- 
resented by Harold W. Persons, Wis- 
consin assistant attorney-general. 





The annual insurance institute spon- 
sored by Georgia Assn. of Insurance 
Agents will be held at Wesleyan col- 
lege Aug. 26-28. The institute will have 


three courses, basic or introductory, 
office procedures and the agents’ 
course. 





U. S. Chamber. of Commerce in- 
surance committee will meet Sept. 11 
in Washington, D.C. 





on July 9. 


policyholders. 





HERE ... in our 95th year is a symbol of the confidence 
loyalty and support of our 23,500 independent 
agents and brokers in the United States, Canada 
and overseas who have entrusted THE FUND 
with the protection of more than 2,000,000 
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HERE ... in our functional new home office, we pledge 
further progress ... and the continuance of our 
tradition of service to the American Agency 
System. 











OUR FUTURE IS HERE 


HERE ... on an historic site overlooking San Francisco, 
where we dedicated our new home office building 








Soft colors and even, glare-free light 
characterize the large office areas, pro- 
viding the optimum in comfortable 
working conditions. Completely air- 
conditioned, the interior is designed 
along modern “open plan” lines. 
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The spacious cafeteria adjoins a large 
wind-sheltered terrace which over- 
looks a panorama of cisco. 
Bright, cheerful colors and contempo- 
rary furnishings were used throughout 
the cafeteria and employees’ lounge. 





FIREMAN'S FUND INSURANCE COMPANY 
FIREMAN'S FUND INDEMNITY COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
NATIONAL SURETY CORPORATION 


3333 California Street 
San Francisco, California 
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Giant Jump in Municipal Liability Poses 
Tough Problems for Cities, Insurers 


Though negligence actions against 
municipalities are overshadowed in 
numbers by the automobile accident 
cases, tort cases against municipalities 
are growing so rapidly each year that 
they are becoming an ever more seri- 
ous problem for cities and insurers, 
Peter C. Brown, corporation counsel 
for New York City, told the insur- 


ance section of American Bar Assn. at 
the annual convention in New York. 

A single illustration demonstrates 
this point, he said. In 1947, only 913 
claims for injuries resulting from de- 
fective sidewalks were filed against 
New York City, and on them the city 
paid out $100,000. At that time, the 
law appeared to bar most defective 


sidewalk claims unless the defect was 
at least four inches in depth. In 1948, 
the court of appeals, the highest ap- 
pellate court of the state, in effect 
abrogated the four-inch rule. As a re- 
sult, the number of such claims filed 
against the city in 1956 increased to 
5,206 and the city paid out almost $4.5 
million, an increase of about 4,500% in 
less than 10 years. 

The tremendous growth of defective 
sidewalk claims is illustrative of the 
trend of municipal] tort liability, he 
said. The liability of municipalities is 
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Top Commissions... Level A & H Renewals.. 
a Life and Accident & Health Plan for Every Prospect 








More and more discriminating insurance men are 
learning that it’s smart business—profitable busi- 
ness—to work with the North American Accident 
Insurance Company of Chicago. 

Our agents are satisfied agents because in our 
70 years of service to personal insurance under- 
writers, Our Commitments have always been rigidly 
adhered to...our relationships personal and friendly. 


Unbeatable Agency Contract—(Ask any North 
American Agent what he thinks of his contract!). 


No Branch Office to compete with you. 


FOUNDED 1886 





Strictly American Agency System. 


Concrete Assistance to get you off on the right 
foot: hard-hitting sales aids, ad mats, promotional 
materials, etc. 


Extra Incentives to supplement your production 
achievements. 
If you are interested in making money—not just 
today, but years from now—write 
S. Robert Rauwolf, Vice President 
. . the familiar abbreviation for the North American 


Accident Insurance Company of Chicago—one of America's 
oldest and strongest stock companies. 


* 


American Accident Insurance Company 


Licensed to operate in the 48 states and the District of Columbia | 
LIFE * ACCIDENT + HEALTH 


209 SOUTH LASALLE STREET + CHICAGO 4, ILLINOIS 





—. 


being constantly expanded. This is also 
true of non-governmental defendants | 

The greatest recent extension of mu. 
nicipal tort liability is that resulting 
from the abrogation of the doctrine 
that a municipality may not be sued 
for injuries resulting from the exercise 
of a governmental function. That doc. 
trine was the law in New York prior 
to 1945 when the case of Bernardine 
vs New York City was decided. 


Jul 





In the pre-Bernardine era, a New 


York municipality was liable for neg. } 


ligence in the exercise of a quasi-pri- 
vate or corporate function but was not 
liable for negligence in the exercise of 
a governmental function. It was by no 
means always easy to say within which 
class a particular case should be placed, 
and the distinction thus gave rise to 
considerable difficulties. Nevertheless, 
municipalities had the decided advan- 
tage of an immunity from suit with 
respect to many of their functions. For 
example, the operations of police and 
fire departments were uniformly held 
to constitute governmental functions, 

The Bernardine case held that the 


waiver of sovereign immunity by New } 


York state, by the enactment of its 
court of claims act, had the effect of 
terminating such immunity for coun- 
ties, cities, towns and villages as well, 
The local units of government were 
held to be “answerable equally with 
individuals and private corporations for 
wrongs of officers and employes.” Ob- 
viously, the decision opened up a vast 
field of potential municipal liability, 
apparently without limitation. 

However, Mr. Brown said, it was 
quickly realized that, if applied literal- 
ly, the new doctrine would place an 
intolerable burden on municipalities. 
More recent cases, therefore, have lim- 
ited the application of the doctrine of 
the Bernardine case. 

Thus, the court of appeals has held 
that a municipality is not liable for 
failing to provide adequate fire equip- 
ment and protection for private prop- 
erty on the ground that the statutory 
duty imposed on the municipality was 
one owed to the community at large 
rather than to a particular plaintiff 
personally. On similar grounds, it has 
been held that a municipality is not 
liable for damages resulting from fail- 
ure to provide adequate police protec- 
tion. 

The net result of these developments 
is that the old doctrine of absolute 
sovereign immunity for the exercise of 
governmental functions no __ longer 
exists, he declared. Instead, there is a 
narrow and not too clearly defined 
field as to which some immunity still 
survives. 

It is obvious that sidewalks and 
roadways cannot possibly be kept as 
smooth as the surface of a billiard 
table, but an injured citizen is unlikely 
to accept so objective a view of the 
matter, he observed. 


The four-inch rule, despite its some- 
what obscure exception with relation 
to traps, served the practical purpose 
of protecting municipalities from a 
myriad of claims arising out of trivial 
sidewalk or roadway defects. The four- 
inch rule was wiped out by the deci- 
sion of the court of appeals in Lough- 
ran vs New York City in 1948. There 
the court said that municipal liability 
for a hole in a sidewalk was not con- 
trolled by any rule of thumb as to the 
depth of the hole and was to be de- 
termined by the facts in each case. 

The Loughran case, like the Bernar- 
dine case, placed many municipalities 
in a hazardous financial position by 
subjecting them to a multitude of 
claims for trivial roadway defects. Like 
the aftermath of the Bernardine case, 
the Loughran case produced its anti- 

(CONTINUED ON PAGE 19) 
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it has We are pleased to announce that our operations have been transferred from 


au the historic site at 1 Liberty Street to our modern, efficiently designed home 


protec- office at 99 John Street. 


pments 
solute Here, in our spacious new home, equipped with the latest facilities, we’re 
reise 0 

longer geared for action . . .. ready to serve producers and policyholders better than 
re is a 
defined ever before. 
ity still 





Great American Group’s NEW HOME OFFICE 
99 John Street, New York City 
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sept as NOTE: Our mailing address is now Box 99, Peck Slip Station, New York 38, N. Y. 
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FIRE * MARINE * AUTOMOBILE * CASUALTY « SURETY 


: Great American * Great American Indemnity + American National Fire 
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Successful Insurers Advertise 50% 
More Than Less Successful Ones: Ehre 


Theoretically there are good reasons 
for an insurance company to advertise, 
Victor T. Ehre, president of Buffalo, 
told Insurance Advertising Conference 
at its meeting in Spring Lake, N. J. 
However, his company wanted to know 
if and how insurer advertising works 
in practice. 

So it made a comparison of results 
of insurers which advertise prolifical- 
ly compared with those which do not. 
Two years ago it selected 10 large 
multiple line stock groups which ad- 
vertised a great deal and whose ad- 
vertising expense was 50% above the 
average for insurers generally. Buffalo 
also selected 10 equally large standard 
stock companies that did a limited 
amount of advertising as evidenced by 
an advertising expense ratio 50% be- 
low average. The results of this study 
showed: 

1. The combined growth in pre- 
miums written of the advertising com- 
panies was consistently and substan- 
tially greater than the non-advertisers. 

2. For the 10 years the combined ex- 
pense ratios of the advertising com- 
panies was consistently and substan- 
tially lower than that of the non-ad- 
vertising companies. 

3. The combined loss ratios of the 
advertising companies was consistent- 
ly better. 

4. The combined operating profit of 
the advertising companies over 10 
years was consistently more. 

Mr. Ehre conceded that other factors 
helped account for the better record of 
the companies which spend more than 
the average on advertising. But, he 
added, it must be assumed that ad- 
vertising was a contributing factor in 
the superior results. Thus there are 
not only sound and logical reasons for 
insurer advertising but practice has 
proved the advantages of advertising 
in terms of growth and profit. 

In theory, he said, there are several 
reasons for an insurer advertising. 
Chief among them are: 

1. Agency commissions, field person- 
nel and the agency or production de- 
partment when combined, represent 
about 75% of a company’s expense 
ratio. If a relatively small sum spent 
on advertising would make more ef- 


fective this very large investment in 
sales expense, then the small sum is 
money well spent. 

2. A primary task of management, 
in addition to building good service at 
a reasonable price, is to create an 
identity and a demand for that service. 
Virtually every insurer in the same 
business classification gives the same 
service. Therefore, it is reasonable to 
believe that to a large extent the dif- 
ference between the success and the 
failure of a service institution is the 
intangible but very real ability to cre- 
ate a personality, to gain acceptance 
and recognition. The insurer should 
then try deliberately to create a dis- 
tinct personality for itself, an identity 
distinguishable in the market place 
apart from its competitors. 

3. Also, a product, when both in- 
tangible as is insurance and unknown 
if unadvertised, would sell at a dis- 
advantage. The more intangible and 
the more unknown a company might 
be, the more that company might have 
to make concessions in order to get 
business. It would have a_ tendency 
to buy business with extra commis- 
sions, costly services and more liberal 
underwriting. A recognizable product 
of advertising would be an advantage 
in selling that product on the most 
favorable terms to the company. 

” + e 

When a non-advertiser like Buffalo 
decides to become an advertiser it has 
one great advantage. It starts clean, 
fresh and unshackled. It inherits no 
commitments to style, design, agencies 
or publications. But where does it 
start? Mr. Ehre said it starts with the 
budget. How much of the premium 
dollar can it allocate to advertising? 
Multiple line companies spend an av- 
erage of .22% of premiums written 
for advertising. Fire companies spend 
.25% and casualty and surety com- 
panies .24%. 

An insurer writing $10 million in 
premiums would start out with an an- 
nual advertising budget of $25,000. 
How should the company spend it? 
Mr. Ehre illustrated the answer by 
telling what Buffalo has done. 

At the beginning, he said, the need 
was recognized for a symbol or trade- 


mark which would give quick identi- 
fication. Constant and continued use 
of such a device would gain identity 
and create acceptance. Buffalo selected 
the buffalo and the year of the com- 
pany’s establishment. This not only 
ties in with the name of the company 
but it is a traditional American sym- 
bol of strength and stamina. The whole 
makes an impression of stability, se- 
curity, service and dependability. 
e o . 

The company needed something to 
help agents and special agents tell the 
story of the longevity, the financial 
stability, the quality of management, 
the services and facilities of the com- 
pany. To do this it prepared and dis- 
tributed two editions of the annual re- 
port, one an investor’s or banker’s edi- 
tion which can be used as a visual 
sales aid, and the other a short form 
report containing most of the material 
appearing in the larger edition but of 
a size to insert with policies, letters, 
bills, etc. 

The development of the trademark 
was a non-recurring expense so it can 
be omitted as an annual budget item. 
However, the printing and distribu- 
tion of the annual reports cost 19% 
of Buffalo’s advertising budget. 


Next came visual sales aids, point of 
sale items, insert folders and good 
will pieces which could be used by 
agents to sell the company and specific 
classes of business in which it was 
most interested. Because of budget 
limitations it purchased rather than 
created the material itself. The com- 
pany, however, produces other mater- 
ial such as inventory booklets, memo 
pads, blotters and agency .letterheads, 
all of which cost 40% of the annual 
advertising budget. 

Next was a house organ to keep 
agents informed of general matters and 
what was going on in the company. 
This is a quarterly, devoted to tech- 
nical information, sales and promo- 
tional material. It also contains sales 
tips, success stories, articles on insur- 
ance and personal items common to 
this sort of publication. This is aimed 
to build a feeling of partnership with 
the company. This represents 13% of 
its annual advertising budget. 

Next the company got into direct 
mail in a very modest way. Direct 
mail is the most effective form of ad- 
vertising for insurers and agents. It can 

(CONTINUED ON PAGE 29) 
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June Fire Losses 
Decline but First 
Half Is up 6.8% 


June fire losses in the U. S. totaled 
$69,710,000, a decrease of 6.8% from 
losses for June, 1956, and a decrease 
of 11.8% from May, 1957, according to 
National Board. This is the second 
month in succession to show a de- 
crease but May was the first month 
in 15 to do so. 


Losses for the first six months of © 


1957 now total $550,155,000, an in- 
crease of 63% over the first six 
months of 1956, and still at the rate of 
$1 billion a year plus. 

Losses for the first six months of the 
last three years are: 





Month 1957 1956 1955 

Jan. $115,272,000 $ 96,972,000 $ 75,265,000 
Feb. 95,569,000 84,041,000 85,046,000 
March 104,565,000 89,315,000 88,197,000 
April 85,994,000 84,624,000 78,632,000 
May 79,045,000 87,681,000 71,789,000 
June 69,710,000 74,770,000 70,828,000 
Total $550,155,000 $517,403,000 $469,757,000 





Kennicott Jr. Advanced at 
Lumbermens Mutual Cas. 


Hiram L. Kennicott Jr. has been 
appointed administrative assistant to 
Martin B. Weber, senior vice-presi- 
dent in charge of underwriting for the 
Kemper companies. Mr. Kennicott, 
whose father is a secretary of Lum- 
bermens Mutual Casualty, joined the 
Kemper organization in 1938 following 
his graduation from the University of 
Chicago. He served as a safety engi- 
neer and as an underwriter before the 
war. He was a member of the com- 
panies’ business extension and execu- 
tive department staffs until his ap- 
pointment in 1948 as a coordinator in 
the procedures department. He was 
chairman of the Kemper Insurance 
Junior Board when it was formed in 
1946 to give young executives under 
35 the opportunity of dealing with 
problems of top management. In 1954 
he was elected assistant secretary of 
Lumbermens Mutual Casualty and 
American Motorists. 





Ownership of the Ida C. Dettling 
agency of Ann Arbor, Mich., has been 
acquired by Maurice B. Hodges, who 
has been with Ann Arbor Agency. Mr. 
Hodges has been in the business for 
12 years, starting with North America 
as a field man and then traveling for 
General Accident 2nd Loyalty group 
before going into the agency ranks. 
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Factors, Advises Use of Tax Returns 


An interesting discussion of the fac- 
tors weighed by a trial lawyer in de- 
termining whether to settle or try a 
suit and the introduction of income tax 
reports to get substantiation of 
amounts claimed was presented by 
Paul J. McGough of Minneapolis to the 
section of American Bar 


| Assn. at its session aboard the Queen 
| Elizabeth enroute to London. Mr. Mc- 


Gough regards income tax records as 
extremely valuable in bringing reality 
to the size and character of amounts 
claimed in suits. 

Deciding whether to settle or try one 
case is simpler than making that deci- 
sion where a group of cases arise out of 
a single accident, he said. Here there 
is the added responsibility of establish- 
ing a precedent for remaining claims. 

An example is the tragic collision 
which occurred over the Grand Can- 
yon June 30, 1956, when two airlines 
collided, causing the death of 128, the 
worst disaster in the 30-year history of 
American commercial aviation. About 
10 months after the crash, Civil Aero- 
nautics Board filed its report, but to 
date no court has determined whether 
one or both of the planes were to 
blame for the accident. According to 
newspapers, several lawsuits have 
been commenced to recover very large 
sums. Although Mr. McGough repre- 
sents a widow and her children in one 
of these cases, he recognizes that the 
insurers involved are concerned lest 
the amount paid in settlement of one 
case be used as a yardstick by other 
claimants. Whether to try or settle 
these cases involves a gamble both 
ways. If one case is tried and that 


| plaintiff obtains a large verdict, a pat- 


i 


tern is cut which might spread like a 
prairie fire to the other lawsuits. On 
the other hand, if a low verdict is re- 
turned it may cause insurers to tighten 
up on their settlement offers in the re- 
maining 127 claims. 

. . . 

Another example occurred in Toledo 

in the mid-1930s. One lawyer filed 
more than 200 lawsuits against an in- 
dustry, claiming that in the processing 
of castor beans, the atmosphere was 
polluted, causing those living near the 
plant to contract asthma. If attorneys 
settled any one of these cases, the re- 
maining claimants would have been 
knocking at the attorney’s door for 
similar settlements. The defendant 
stood trial and experimented by con- 
testing liability, trying some cases be- 
fore a jury and others before the court. 
Attorneys even went so far as to ad- 
mit liability in one case. After the trial 
of a dozen cases, a pattern was finally 
cut which enabled counsel to work 
out satisfactory settlements of the re- 
maining lawsuits. 
_ The explosion at the Minnesota Min- 
ing & Manufacturing Co. plant in St. 
Paul early in 1951 caused the death of 
some 18 employes and serious and per- 
manent injuries to many others. Build- 
Ings were literally blown to pieces. 
Some of the injured employes brought 
Suits for large amounts of money 
against parties other than their em- 
Ployer. After careful consideration 
counsel concluded there was no alter- 
native but to try each lawsuit to the 
bitter end. Here again, not a single one 
of these non-liability cases could be 
Settled because of the effect it would 
have had on the remaining suits. Over 
a period of several years, four or five 
lawsuits were tried and when these 
Plaintiffs were unable to recover, the 
remaining litigation was dismissed. 

Mr. McGough suggested that after 
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the complaint has been answered, dis- 
covery methods such as interrogatories, 
depositions, medical and other expert 
examinations and requests for admis- 
sions should be utilized to develop the 
facts. When the medical report does 
not give a complete picture, the history 
sheet in plaintiff’s hospital record may 
be of great benefit, because it contains 
one of the plaintiff’s first versions of 


what happened. Every step should be 
taken to acquire a thorough knowledge 
of all facts that will aid in determining 
whether the case is one for trial or set- 
tlement. 

Careful consideration must be given 
to where the client’s case will be tried, 
in a community known for its low or 
high verdicts, and where there are lo- 
cal problems which would cause the 
jurors to be unduly sympathetic to the 
opponent and his client. 

Waiting till the court house steps 
before deciding whether to try or settle 
a case may prove costly, Mr McGough 


said. Every case merits settlement dis- 
cussion, and he is not fussy about who 
initiates that discussion. Even though a 
case is thought to be fraudulent, one 
of no liability, or the so-called “perfect 
case of liability,” it costs nothing to 
find out the opponent’s evaluation of 
his case. There is rarely, if ever, a 
valid reason for refusing to discuss 
settlement with opponents. When de- 
fending a major lawsuit, it is no sign 
of weakness to request that the op- 
ponent’s attorney submit his settlement 
demand and a list of the claims special 
damages. Counsel owes it to his client, 
(CONTINUED ON PAGE 29) 
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PRINTING STORY 


Policies crisply printed and so efficient in 
design a quarter of every dollar you spend for 
processing time can be saved! That’s the 
story of “Short Write”, the one format policy 
for Automobile, Casualty, Inland 

Marine (Personal Lines) and the Homeowners 
or Comprehensive Dwelling policies. 

If you are firmly committed to your own 
formats we'll gladly quote on printing 
these too, plus just about everything you print 


for paper work or sales promotion. 

Write to Dept N at any of the plants or 
offices listed below for sample “Short 
Write” policies and prices. Send your own 
policies for quotes too! 


RECORDING & STATISTICAL CORP. 


100 Sixth Avenue, New York 13, N. Y 


2815 N. Vermilion Street, Danville, Ill. 55 Wm. T. 
Morrissey Boulevard, Boston 25, Mass. also Toronto, Canada 
Chicago Sales Office: 223 W. Jackson Boulevard 
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To help you PROVE to 


homeowners that.their 
homes have gone UP in value 





to CONVINCE them they 
should insure to FULL VALUE 
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fully Insured—it's not « 


USE THIS 
EASY 
ESTIMATING 
CHART! 


It shows—dramatically—how replacement costs have risen. 
It points out—authoritatively—the loss homeowners could 
suffer if not insured to full value. It helps you sell—quickly— 
the extra insurance most homeowners need. 


For example, this easy-to-use chart shows that a $10,000 
home built in 1946 would cost $15,200 to replace today! 





U.S. Residential 
Building Costs 


EASY ESTIMATING CHART 











BASED ON Dow SERVICE REAL ESTATE 
VALUATION CALCULATOR 
APRIL 1957 


*THE HOME= 


Fretnrence 





The Home Insurance Company has supplied its agents and 
brokers with copies of this Estimating Chart, based on 
figures supplied by F. W. Dodge Corporation, the nationally 
known source of construction information. If you do not 
have yours yet—if you want extra copies—ask your Home 
fieldman or write— 


HOME: 


CLoteu COMCE C OUGIGMNY 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE ¢ AUTOMOBILE e¢ MARINE 
The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 
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A stock company represented by over 40,000 independent local agents and brokers 
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London Shows Loss in 


1956, Hambro Sees 
'More Rates Needed 


Combined assets and premiums 


| written by London Assurance and its 


15 subsidiaries throughout the world 


| reached new highs in 1956, R. Olaf 
| Hambro, governor of the board, states 
| in the company’s annual report. 


Adverse experience in the fire and 


| casualty departments offset an excel- 


lent profit in marine and produced a 
total underwriting loss for the year. 
Premiums totaled £25,187,055 compar- 
ed with £19,866,305 in 1955. The loss 
for the group on the year’s operations 
was £68,362. Combined assets at Dec. 


| 31, were £62,412,563, compared with 
| £55,945,795 at the end of 1955. 


Two subsidiaries appear in the re- 
port for the first time, Guarantee in 


| the U. S., and Securitas of Bremen. 


| The shares of the Securitas were ac- 


| quired in 1936 but during World War 


II and the period of financial adjust- 


| ment which followed the war it was 
| impossible to consolidate the com- 


| one, 


pany’s accounts with those of the 
group. 

Over-all, the year has been a bad 
Mr. Hambro reported, and the 


difficulties in fire and casualty opera- 


| tions were principally in North Amer- 


| changes in 


ica. The business in the U. S. is un- 
dergoing “revolutionary” changes, Mr. 
Hambro reported in a section dealing 
with the trend toward multiple line 
underwriting by U. S. insurers. 

Mr. Hambro_ suggests that the 
the business in North 


| America come at an unfortunate mo- 








ment of exceptionally heavy fire losses. 
These difficulties have affected all in- 
surers in North America, for Canada 
has suffered the same rise in fire loss- 
es as the U. S. and also has been af- 
fected to some degree by the changes 
—in particular the broadening of cov- 
er—which have had such an adverse 


effect in the U. S. 





| Gelderman IM Head of 


Fireman’‘s Fund in N.Y. 


Frederick A. Gelderman has been 
appointed manager of the inland ma- 
rine department for the New York 
metropolitan branch of Fireman’s Fund 
group. He succeeds John Palumbo, who 
has resigned. Mr. Gelderman has been 
with Fireman’s Fund 10 years in the 
inland marine field. 


Tex. Department Sets 
Up Exemption Plan for 
Policy Form Approvals 


AUSTIN—As a means of counteract. 
ing an “impossible work load” in the 
approval of life, A&S and hospitaliza. 
tion policy forms, the Texas depart- 
ment has set up a plan of exemption 
from provisions of the new law which 
will become effective Aug. 22. 

The department has directed that all 


Jul; 





such forms filed before the effective | 


date will be exempt temporarily so as 
to permit prompt approval or disap- 
proval of all forms submitted after that 
date and also to provide for a gradual 
review of the exempted forms. The ex- 
emption applies to forms which have 
been “accepted for filing’ and not 
those forms merely submitted for 
filing. 

In the meantime the department wil] 
make an accounting of the exempted 


forms so that later, as the actuarial | 


load permits, the policies or classes of 
policies can be handled for review. 





Goodwin Heads N. Y. Unit 


of Insurance Buyers 


The New York chapter of American 
Society of Insurance Management at 
its annual meeting elected H. Stanley 
Goodwin of McKesson & Robbins pres- 
ident, Frank Hornby Jr. of Ebasco 
Services and William S. Burkett of 
American Machine & Foundry vice- 
presidents, James S. Southwick of 
Ethyl Corp. treasurer, and R. B. Schel- 
lerup of Union-Bag-Camp Paper Co, 
secretary. 

Directors are Henry Anderson 
of American Broadcasting-Paramount 
Theatres, W. J. Bliss of American News 
Co., Ashley Brown of Imperial Paper 
& Color Corp., Raymond V. Brady of 
Chase Manhattan Bank, Raymond Cox, 
W. D. McGuiness of Port of New York 
Authority, James Mullen of Refined 
Syrups & Sugars, John F. Nees of 
United Hospital Fund of New York, 
D. R. Reid of Continental Can Co., E. 
W. Pickel of Foster Wheeler Corp., 
Jesse M. Robinson of Panaminas Inc. 
A. M. Schmidt of Johns-Manville and 
Henry Weimer of Philip Morris. 





Hartford Assn. of Insurance Women has set 
Aug. 1 as the deadline for applications for its 
recently announced scholarship at the Hart- 
ford College of Insurance for women in the 
insurance business. Judges are John H. Egloff, 
formerly of Travelers and former assistant dean 
of Hartford College of Insurance, Miss Louise 
S. Reheiser, assistant secretary of Travelers 
and Lester Beck of Travelers and Connecticut 
General and president of Hartford CLU chap- 
ter. 
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..- Writing Truck and Bus Insurance 
the easy MARKEL way 


There are easy, extra profits for you when you sell Markel. You don't 
concern yourself with details or follow-through. You simply 
establish the contact and Markel’s trained specialists take over. 


Your prospects know Markel . . . recognize the value of Markel'’s 
“save-through-safety” su am as aan a eg 








rogram. Mail the coupon [@ Masxex Service, Inc. a 
cat dent 4 t | Richmond, Va., Dept. N1/.7 4 
today tor a complete — Gentlemen: Yes, I am Sendhil in selling 4 
selling kit. i this kind of coverage. Without obligation, r 

send me at once all the details on Markel 
: Service and the 12-Point Plan to Profits. | 
MAR KEL service, inc. ete mene 
“ELIMINATES THE CAUSE TO ELIMINATE THE ACCIDENT” $ ADDRESS - 

Y HOME OFFICE: Richmond, Virginia ¢ Exclusive Underwriters for the 

t AMERICAN FIDELITY & CASUALTY COMPANY, INC. The largest stock  [ ©'TY——__ 20NE___STATE____ i 

trucks and buses (em 3B) company in the world specializing in motor carriage coverages. coe. Se ee 
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Examination of WC Rate Bureau in N. Y. 
Results in Several Recommendations 


NEW YORK—Tne New York de- 
partment recently completed an ex- 
amination of New York Compensation 
Insurance Rating Board. The exam- 
ination, made by Abraham Silver, 
makes several recommendations. These 
are given below, following which are 
listed the answers of Robert E. Mar- 
shall, general manager of the rating 
board, to the recommendations. The 
department’s recommendations are: 

1. Particularly in recent years, store 
risks, retail, wholesale or special class, 
were involved in 40% or more of the 
cases where governing classes were 
revised as a result of test inspections. 
Perhaps more combinations of classes 
or more explicit definitions of store 
classifications would eliminate some of 
the errors. A difficulty in the classifi- 
cation of store risks today may be the 
handling of diverse articles or items 
involving the overlapping of one or 
more classifications. 

2. There is no doubt that substan- 
tial premium is lost to companies be- 


cause of incomplete or incorrect audits. 
An increase in the number of test au- 
dits perhaps would point up the type 
of risks or classes most responsible in 
erroneous audits. 

3. A loss limitation of $10,000 per 
accident is mandatory under retrospec- 
tive rating plans for all eligible risks 
with estimated annual standard pre- 
miums of less than $50,000. The small- 
er retrospective rated risk has no need 
for $10,000 loss limitation because up- 
on the occurrence of a loss of that 
size insured automatically is required 
under the plan to pay the maximum 
premium. Thus the loss limitation does 
not opprate to reduce premium liabil- 
ity for insured. Consequently, it ap- 
pears that the smaller retrospective 
rated risk is charged for a loss limi- 
tation from which it can derive no 
benefit. The examiner recommends re- 
moving the charge applied to such 
risks. 

4. For greater accuracy, 
gested that assignment 


it is sug- 
to hazard 


groups in retrospective rating be based 
on the classification which produces 
the largest amount of final audited 
premiums rather than estimated pre- 
miums of the risk. 

5. Under plan D, differences in cal- 
culation of basic premium ratios may 
result from rounding out, but round- 
ing differences do not amount to 1%. 
However, this 1% permitted variation 
may be used as a competitive device 
in obtaining risks. It is therefore rec- 
ommended that the board consider re- 
ducing the range of discrepancy per- 
mitted in the plan for determining 
basic premium factors. 

6. Although the board contends ex- 
pense ratios are rising, until such 
conditions are manifest, complete in- 
dications should be used as the criter- 
ion in determining expense percent- 
age ratios for rating purposes. 

7. The department has criticized use 
of average developments based on five 
policy years’ experience as being in- 
centive to changing conditions and has 
suggested that 2% policy years’ ex- 
perience would produce results more 
in line with current rate requirements. 
The board maintains that considera- 

(CONTINUED ON PAGE 25) 
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Parker Is Elected 
V-P of Guarantee 


Russell J. Parker has been elected a 
vice-president of Guarantee of the 
London Assurance group. He joined 
the group in April and is in charge of 
casualty operations in the Pacific 
coast territory, which embraces 1] 
western states, Hawaii and Alaska. 

He began in the Oakland branch of 
Globe Indemnity in 1924 and in 1935 
became manager. Three years later he 
was made superintendent of Globe's 
Pacific coast department in San Fran- 
cisco. In 1939, he became assistant 
manager of the Pacific coast depart- 
ment. He went with National of Hart- 
ford in 1944 as assistant manager of 
the casualty and surety divisions for 
the Pacific coast and Hawaii. In 1959 
he was named resident manager in 
charge of all casualty and surety op- 
erations for the Pacific coast territory, 





Insurance Men Ponder 
Regulating Attorney 
Fees in Injury Cases 


The gigantic amounts of money be- 
ing awarded plaintiffs in personal in- 
jury suits, climaxed a few weeks ago 
with a verdict at Chicago for $750,000 
in favor of a 9-year old boy, has 
prompted a good deal of discussion 
among insurance men over the pos- 
sibilities of regulating the fees of at- 
torneys in these cases. 

When an award gets to the fantastic 
proportions of $750,000, many insur- 
ance men have a strong feeling that a 
10% attorney fee would be _ high 
enough. Perhaps a graded scale of fees, 
decreasing percentagewise as_ the 
amount of the award increases, would 
be in order, it is suggested. 

Some of the insurance people point 
out that there is precedent for regula- 
tion of fees in the workmen’s compen- 
sation laws of a number of states. 





Security's Ex Coast 
Manager Now V-P of 
Sayre & Toso-Brandt 


Ferdinand A. Hall, until recently the 
vice-president and Pacific Coast man- 
ager of Security of 
New Haven, has 
joined Sayre & 
Toso-W. B. Brandt 
& Co. at San Fran- 
cisco as vice-presi- 
dent in charge of 
fire and inland 
marine operations. 

Mr. Hal! has 
been in the busi- 
ness for 27 years, 
starting with IIli- 
nois Automobile 
Club at Chicago. In 1937 he moved to 
Los Angeles to join E. B. Randall & 
Sons, five years later ‘going with Se- 
curity as special agent at Los Angeles. 
Later he was at San Francisco as Pa- 
cific marine manager, and in 1945 he 
returned to Los Angeles as manager. 
He became associate Pacific coast 
manager in 1954. 

Sayre & Toso-W. B. Brandt & Co. 
service the Pacific coast as inland ma- 
rine underwriters for Atlas and Old 
Colony, and for Atlas Underwriters 
Agency for fire in California, and Atlas 
and Old Colony arid Connecticut Fire 
and Industrial Indemnity for ocean 
marine. 

Mr. Hall succeeds Hugh Christen- 
son, resigned. Mr. Christenson has not 
announced his plans for the future. 





F. A. Hall 
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Driver Must Tell All 
Accident Causes, Minn. 
Supreme Court Rules 


A driver’s lack of good faith in re- 
porting the facts of an accident ab- 
solves his insurer of liability in pay- 
ing a claim, Minnesota supreme court 
has ruled. 

Leverne K. Annis was injured when 
riding as a passenger in the car of his 
yrother, Harold, who was insured by 
Casualty Underwriters of St. Paul. Le- 
yerne obtained judgment of $3,481 
against Harold, and sought to force the 
insurer to pay. 

Harold had reported defective brakes 
as the cause of the accident. Actually, 
excessive speed was a_ contributing 
factor. The supreme court agreed with 
the trial court that Harold’s failure to 
disclose excessive speed as a contribut- 
ing factor breached the cooperation 
clause of the policy. 

“Good faith in telling and adhering 
to the truth at all times is the key- 
stone of the cooperation arch,” the 
high court said. “The insured must not 
prejudiciously embarrass or cripple his 
insurer in its defense by switching 
from one version of the facts to an- 
to suit his own conven- 
ience or that of a third party.” 





Holds Guaranty Capital 
Does Not Subject Mutual 


to Stock Insurer Tax 


The U.S. tax court has upheld Holy- 
oke Mutual Fire in a tax deficiency 
action by the commissioner of internal 
revenue covering 1950. The commis- 
sioner argued that because Holyoke 
Mutual has $100,000 in guaranty capi- 
tal, set up in 1873 following the big 
Boston fire, it is not entitled to file its 
income tax as a mutual, but the guar- 
anty capital is equivalent to stock and 
that therefore Holyoke Mutual cannot 
be classified as a mutual for tax pur- 
poses. 

The commissioner said the company 
is dominated by the holders of the 
guaranty shares. However, the tax 
court ruled that the guaranty capital is 
not equivalent to common stock since 
shareholders are not entitled to partic- 
ipate in the profits beyond the pay- 
ments fixed by law, 7% a year. The 
court concluded therefore that the 
company is a mutual within the mean- 
ing of section 207 of the 1939 code. The 
tax court pointed out that for many 
years Treasury regulations provided 
that a mutual fire insurer with a guar- 
anty capital is taxed like other mutual 
fire insurers. However, this provision 
was not included in regulations begin- 
ning in 1941. But the court reiterated 
its position that Treasury regulations 
and interpretations long continued 
without substantial change, applying 
to unamended or substantially reen- 
acted statutes, are deemed to have re- 
ceived congressional approval and have 
the effect of law. 


Ind. Adjusting Firm Expands 


M. M. Johnson Claims Service of 
Fort Wayne, has opened a new depart- 
ment in its offices at Anderson and 
Muncie to handle fire and inland ma- 
Tine losses exclusively, and has ap- 





SAFETY & CLAIMS DIRECTOR—Large Midwest 
General Agency creating new department for 
handling special risks. Applicant must be 
familiar with duties as described in this 
advertisement. $8,500. 


SURPLUS LINES & REINSURANCE UNDER- 
WRITER—Chicago—Light travel but heavy 








experience in field necessary. $9,000 
Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 South State St. WAbash 
Chicago, Ill. 2-4800 














pointed John C. Burnette manager. He 


has been manager at Anderson for Un- 
derwriters Adjusting. 

Ned E. Stinson has been named 
manager of an expanded casualty de- 
partment at Anderson. He has been 
assistant manager at Richmond and 
will be assisted by Paul E. Medaris, 
who has been at Muncie. The Anderson 
office has been moved to larger quar- 
ters at 1420 Chase street. 


Wesner to Indianapolis 
to Aid Schooley for F. & D. 


Fidelity & Deposit has assigned 
Lawrence E. Wesner, who has been at 
Philadelphia for 11 years, to Indian- 
apolis where he will help Assistant 
Manager O. W. Schooley handle the 
affairs of that office during the ab- 
sence of its manager, Ben R. Turner 
Jr., due to illness. 

Mr. Wesner joined F.&D. in 1936 as 
an underwriter in its home office fi- 
delity department. Following army 
service he joined F.&D. at Philadel- 
phia. 








The Toronto branch office of Travel- 
ers has moved to 55 Yonge street. A 
new agency office has been opened at 
10180 102nd street, Edmonton, Alta. 


Ellison No. 2 at N.Y. 


for Aetna Casualty 


Edward W. Ellison has been appoint- 
ed assistant vice-president of the New 
York office of Aetna Casualty. For two 
years, he has been a field supervisor in 
the agency department. He will be 
second in command of the company’s 
largest field office. 

He joined Aetna Casualty in 1940 as 
a field representative and served at 
New York and Newark. Later he was 
superintendent of agents at Pittsburgh. 
In 1953 he was named manager at 
Rochester and in 1955 returned to the 
home office. 





Allstate Names Wetherall at HO 


Allstate has appointed John A. 
Wetherall assistant personnel director 
at the home office. He joined the com- 
pany in 1952 as senior staff auditor at 
the home office and became Pacific 
coast zone field audit manager in 1954. 





Insurance Women of Joplin, Mo., have elected 
Pearl Jean Johnson president, Ethel Bealmear 
vice-president, Shirley Sears 2nd _ vice-presi- 
dent, Lenora Martin secretary, and Fern Bloom- 
er treasurer. 


Brough, Temple to New 
Pacific National Posts 


C. A. Brough, vice-president, has 
been promoted to the home office staff 
to assume executive responsibilities 
with Paramount Fire of the Pacific 
National group. Douglas M. Temple has 
been advanced from assistant to Pa- 
cific coast manager of Pacific Nation- 
al. 

It was announced also that the 
home office of Pacific Coast under- 
writing, claims and accounting. staffs 
are being integrated. 

Mr. Brough joined Pacific National 
in 1945 after underwriting and field 
experience with North America and 
Phoenix of Hartford. He is a member 


of the governing committee of the 
Pacific Board. 
Mr. Temple joined the group in 


1956 after having been an agent, field 
man and underwriter. He is a CPCU. 





Enterprise Opens Oakland Branch 

Enterprise of Los Angeles has 
opened a branch office at Oakland 
with Walter W. Shields as manager. 
Mr. Shields has been in the business 
for 26 years. 




















‘The nicest 
thing 


about life...” 


“More and more, we've found that putting Life into our business 
means additional sales—and commissions,” say Brokers 
Sanford Levine (1) and Norman Gollup (r) shown here with 
Prudential’s Walter S. Payne and James W. Lantz, Jr. 
“Offering a complete line of insurance has helped us satisfy our 
clients —with resulting benefits for us. 


“And one of the nicest things about Life sales is . . . Prudential. 


Prudential’s Brokerage Service offers complete cooperation and assistance— 
no matter what the problem. And the full commission is ours. 


“Last year, Prudential first year commissions on over a half-million of 
volume paid almost all the overhead on our Agency operation for the year. 


“Yes, through Prudential, we’ve found Life both pleasant and profitable.” 


You'll enjoy YOU ARE THERE, Sundays, CBS-TV 


TO: BROKERAGE SERVICE ¢ THE PRUDENTIAL, NEWARK 1, N. J. 


I want to know more about Prudential’s BROKERAGE SERVICE and how it will make LIFE sales 


easier for me. 


NAME 





ADDRESS 
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Conventnon Dates 





Aug. 12-14, International Federation of Com- 
mercial Travelers, annual, Empress hotel, 
Victoria, B.C. 

Aug. 15-17, Louisiana Assn. of Mutual In- 
surance Agents, annual, Edgewater Gulf 
hotel, Edgewater Park. 

Aug. 22-24, Texas Assn. of Mutual Insurance 
Agents, annual, Shamrock-Hilton hotel, 
Houston. 

Aug. 26-27, South Dakota Assn. of Insurance 
Agents, annual, Marvin Hughitt hotel, Huron. 

Aug. 26-29, Hon. Order of the Blue Goose. In- 


Agents, annual, Breezy Point lodge, Brainerd, 
Minn. 


Sept. 5-6. New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 

Sept. 8-11, International Claim Assn., annual, 
Chalfonte-Haddon hall, Atlantic City. 


Sept. 9-12, National Assn. of Insurance Agents, 
annual, Chicago. 








TO FIT THE NEED 


Is your agency 


taking advantage of 


MULTIPLE LINE 
UNDERWRITING 


INSURANCE W) ( 
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: oe ternational, Grand Nest, Roosevelt hotel, New IN 

: - Orleans. 
‘ Even before Aug. 29-30, Minnesota Assn. of Insurance —_— 


iddeovse a, oe, eels Sa ion gaat : 
ompanies, Saies a ’ é 
S issue f ae e ing capacity as well as Conrad Hilton hotel, Chicago It takes both volume and ab 
Loss in earmll g ay | y Sept. 15-18, Idaho Assn of Insurance Agents, spread of risk to give lo" 
ss of property result when power annual, Sun Valley. Ease eet ‘ 
; loss I i aac d P Sept. 16, Vermont Assn. of Insurance Agents, your agency a reasonable pe 
ill equipment “dies.” Hartford Steam Sed Gase Mace tn, See expectation of showing a con- | tf 
your client wi Boiler’s purpose is to help those for Sept. mat Minnesota Asem. of Mutual Tngur- sistently profitable loss ratio. Ye 
: . ‘ ance £ nts, a al, St. » St. ° a Ae ee UT Pt ine 
whom it writes boiler and machinery ‘et i wads ee pana ae poovsde inn me w 
. : . . Agents, annual, Grand hotel, Mackinac Island. creases y r n 
surance > W equipment : ; 
insurance to keep power ly, Sept. 17-20, Mutual Loss Research Bureau, an- producing business in the st 
alive, and to protect policyholders nual, Edgewater Beach hotel, Chicago. ‘ : z : ; 
e please alive, I ) either dae eee ae volume and with the sprea ni 
from losses in case of accidents. In wie ma Gemaaudiciedaien ak you need to help control loss 
this undertaking it gives extra values New Castle. ratios. al 
A F _ ] e Sept. 18-20, Washington Assn. of Insurance of 
with the service § PP’. Fo comple: Agents, annual, Olympic hotel, Seattle. Now that “Shelby” agents . 
5 ae - Sept. 19-20, Nebraska Assn. of Insurance ilities fo 
BEFORE a policy is issued, the Company and Agents, annual, Sheraton-Fontenelle hotel, Dae “— the facilities " th 
its Special Agents — with specialized knowl- Omaha. writing, all on one account, tc 
edge in power ec insurance under- Sept. 20, Delaware Assn. of Insurance Agents, both casualty, fire and allied ni 
ou are able iting — are prepaed*tawork closely with peng ge essing gion ase) egg om lines, they find it easier to avoid p 
y a are prep ne, sailor! 4 Sept. 22-24, Oregon Assn. of Insurance Agents, those years in which a shock r 
vou and your ag in. hand-tai oring cover- annual, Eugene hotel, Eugene. oS ; 
age to conform to the particular needs of Sept. 23-24, South Dakota Assn. of Mutual In- loss can knock their loss ratio 
sii lant surance Agents, annual, Sioux Falls. sky high. In these days when Vv 
id your piant. Sept. 24-25, South Carolina Assn. of Insurance losses are the concern of every- s 
to provi e h licy of more than Agents, annual, Bon Air hotel, Augusta, Ga. in the business there is . 
DURING the ONC term, one é Sept. 26-27, Oklahoma Assn. of Mutual Insur- one in eC . “s h 
600 HSB Field Inspectors is available near ance Agents, annual, Skirvin hotel, Oklahoma real advantage in having suc c 
you. He is skilleggi@pinpointing faulty City. facilities at your command. 0 
: ? diti : 4 quignent and recom- Sept. 29-Oct. 1, Pennsylvania Assn. of Insur- U 
i hel i him conditions in pow {Ua war ance Agents, annual, Pocono Manor inn, 
n ping mending correctiy@mneasutes. He is backed Mowst Peeenc. ¢ 
by the Company’s 91 years’ experience in Oct. 1-3, Society of Chartered Property & Cas- THE \ 
€ walk i ualty Underwriters, annual, Waldorf-Astoria 
this specialized field. ; hotel. New York City. , edhe ' 
. ° _ ; ; ct. -4, Mountain ates ssn. of Mutua n- 
hand-tailor AFTER an accident, if one occurs in spite o cuaman daanine aie tenes ; 
{ preventive efforts, yo HSB Field Inspector Oct. 6-9, National Assn. of Casualty & Surety ] 
E and Claim Adjustor@mbe on hand prompt- Agents, annual, Greenbrier hotel, White Sul- 
















ly, not only to te quick, equitable 
settlement, but “to” stiggest efficient steps 
toward rehabilitation. 


It pays to choose the best. See 
your Agent or Broker — today. 
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phur Springs. 

Oct. 6-9, National Assn. of Casualty & Surety 
Executives, annual, Greenbrier hotel, White 
Sulphur Springs. 

Oct. 13-16, National Assn. of Mutual Insur- 
ance Agents, annual, Sherman hotel, Chi- 
cago. 

Oct. 14-15, Arizona Assn. of Insurance Agents, 
annual, Westward hotel, Phoenix. 

Oct. 16-18, National Assn. of Independent In- 
surers, annual, Edgewater hotel, Chicago. 


tion | Oct. 17, Inter-Regional Insurance Conference, ; 
inspec 50) 4 annual, Plaza hotel, New York City. 
is our Oct. 17-18, Pacific Fire Rating Bureau, annual, & 
iddl Camelback Inn, Phoenix. 
mi e Oct. 19-23, Western Underwriters Assn., an- 1894 
name nual, Greenbrier hotel, White Sulphur 


Springs, W. Va. 
Oct. 21-22,. Insurors of Tennessee, annual, 
Chattanooga, Read House. 
Oct. 20-22, Kansas Assn. of Insurance Agents, 
annual, Baker hotel, Hutchinson. 


Oct. 20-22, Maryland Assn. of Insurance 
Agents, annual, Lord Baltimore hotel, Bal- 
timore. 

Oct. 20-23, National Assn. of Mutual Insur- 
ance Companies, annual, Jung hotel, New 
Orleans. 

Oct. 21-23, California Assn. of Insurance 
Agents, annual, Hotel del Coronado, San 
Diego. 

Oct. 22, Conference of Mutual Casualty Com- 
panies, Jung hotel, New Orleans. 

Oct. 22-23, Massachusetts Assn. of Insurance 
Agents, annual, Sheraton Plaza hotel, Bos- 
ton. 

Oct. 22-24, Wisconsin Assn. of Insurance 
Agents, Schroeder hotel, Milwaukee. 

Oct. 27-29, Illinois Assn. of Insurance Agents, 
annual, Pere Marquette hotel, Peoria. 

Oct. 27-29, Missouri Assn. of Insurance Agents, 
annual, President hotel, Kansas City, Mo. 
Oct. 28-30, Ohio Assn. of Insurance Agents, an- 

nual, Commodore Perry hotel, Toledo. 


810 BAKER BLDG. 208 SOUTH LASALLE ST Oct. 30, Connecticut Assn. of Insurance Agents, Insurance Coverage and 
MINNEAPOLIS 2, MINN. CHICAGO 4, ILLINOIS annual, Statler hotel, Hartford. Proof of Loss 
FEDERAL 9-5847 CENTRAL 6-9141 


Nov. 7, Insurance Federation of New York, an- 
nual, Waldorf-Astoria hotel, New York City. 
Nov. 7-8, Michigan Assn. of Mutual Insurance 

Agents, annual, Statler hotel, Detroit. 


Nov. 15, American Marine Insurance Clearing 
House, annual, New York City. 
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COMMENTS 


TRENDS 


OBSERVATIONS 





INSURER GIVES VIEWS. 











_ Reinsurer in Tough Spot as Demands for 


High Limits Rise and Big Losses Climb 


As a result of pricing practices in 
the reinsurance field, most fire and 
casualty companies in the U. S. prob- 
ably retain net limits considerably be- 
low what they could reasonably be ex- 
pected to assume from a theoretical 
standpoint, according to Hubert W. 
Yount, vice-president of Liberty Mu- 
tual. He spoke at the International 
Insurance Conference in Philadelphia, 
sponsored by University of Pennsylva- 
nia. 

Mr. Yount said the reason for this 
anomalous situation is the conclusion 
of most insurers that the reinsurance 
premium cost for a high limit, plus 
the cost of losses directly assumed up 
to that limit, is more than the price 
necessary to pay for reinsurance to 
protect against losses going over a 
lower limit. 

For this reason, as well as conser- 
vative desire to protect company as- 
sets, the customary limit of liability 
assumed by most fire and casualty 
companies in the U. S. is closer to 1% 
of policyholders surplus than the stat- 
utory limitation of 10%, and perhaps 
closer to .5% of company premium 
volume. 

Mr. Yount also emphasized the dif- 
ficulties faced by reinsurers as the 
result of inflation, expanded and new 
hazards, catastrophies, etc. 


One factor which motivates the pri- 
mary insurer to protect himself 
through reinsurance is statutory limi- 
tations imposed upon insurers in some 
states as to the maximum liability 
which can be assumed under any one 
insurance contract, he observed. Often 
this limitation is expressed as an 
amount equal to 10% of the policy- 
holders surplus. The Treasury imposes 
a similar requirement upon companies 
that wish to issue surety bonds run- 
ning to the benefit of the government. 
Although such limitations prescribed 
by law and by official regulation are 
controlling, they are relatively unim- 
portant in practice. Much more con- 
servative limitations than these are 
usually followed by insurance under- 
writers in the U. S. In other coun- 
tries custom and regulation sometimes 
permit the assumption of a risk of as 
much as 10% “of the premium fund, 
although such practices are unusual. 

A second, more important consider- 
ation as to how much and what kind 
of reinsurance should be purchased 
arises from an evaluation by the direct 
Msurer of the impact of a single loss 
or series of losses upon the company 
loss ratio and surplus. Emphasis may 
be on either one or both. The company 
first decides the maximum loss it can 
Safely assume and then explores the 
Teinsurance market for protection over 
that maximum and to determine the 
cost of what types and forms of re- 
Msurance can be purchased to provide 
the needed protection. 

The nature of the demand for rein- 


surance is subject to change as the 
situation affecting the direct writers 
changes, he said. While volume and 
surplus affect decisions by the primary 
insurer on limits of liability to be as- 
sumed, these values in themselves 
have been far more static. 

Fire and casualty premiums in the 
U. S. increased from $1,833,000,000 in 
1931 to $10,539,000,000 in 1955, about 
475%. Significantly, this volume has 
tended to run around 3% of the na- 
tional income. During this 25 years, 
policyholder surplus of the same com- 
panies increased from $1,728,000,000 to 
$9,461,000,000, or about 450%. Thus, 
U. S. fire and casualty insurers have 
been increasing in size with the econ- 
omy, and with each increase in size 
they have been able to assume larger 
shock losses without unduly disturb- 
ing their loss ratio or financial con- 
dition. 

With increased capacity of the pri- 
mary insurers the problem of the re- 
insurers to maintain a growing vol- 
ume of premiums would have been 
materially aggravated had the distri- 
bution of loss by size remained con- 
stant, he noted. Although dealing with 
losses of large size which, of course, 
occur less frequently, a reinsurer is 
under the same compulsion as a direct 
insurer to obtain a spread of loss with 
which, in probability, underwriting 
will reproduce the expected aggre- 
gate. There has been at work in the 
economy a combination of factors 
tending to increase the proportion of 
excess losses faster than the growth 
rate of the economy. This has pre- 
sented a difficult series of problems 
for reinsurers. 

Costs of losses for which reinsurance 
is demanded have been increasing 
steadily because of the declining value 


Minn. Court Holds TB 
Is Covered by WC 


ST. PAUL—A St. Paul policeman 
who contracted tuberculosis from a 
fellow officer is entitled to workmen’s 
compensation, Minnesota supreme 
court has held in upholding an award 
of. the state industrial commission. 








_The city of St. Paul had asked the 


court to reverse the finding of the 
.gommission on the ground that it was 
contrary to law. The city contended 
that when the legislature enacted the 
occupational disease provisions of the 
WC act it did not intend to provide 
a general system of health insurance. 

In reply the court said “while gen- 
erally that may be admitted we think 
it clear that the legislature has been 
in accord with this court’s interpreta- 
tion of the occupational disease pro- 
visions of our workmen’s compensa- 
tion law.”, 

The court said the conditions of the 
policeman’s employment were the 
cause of his infection with tubercu- 
losis. 


of the dollar, he declared. In fire in- 
surance, building costs are approxi- 
mately 300% of prewar level and 
building contents 250% to 300%. In- 
flation is the primary cause of the in- 
crease in the number of high cost 
fires. According to National Fire Pro- 
tection Assn., there were 430 such fires 
in 1956 in the U. S. and Canada cost- 
ing in excess of $250,000 for a total of 
$330 million, greater by $50 million 
than the previous record loss from 
such fires in 1953. This illustrates one 
aspect of the need of the direct insur- 
er for reinsurance and the problem 
of the reinsurer in handling it. 

In third party liability the same in- 
flationary factors have been at work, 
Mr. Yount said. With average indus- 
trial wages more than three times 
prewar and with the cost of personal 
services in hospitals on a comparable 
level, obviously the direct dollar loss 
resulting from BI will be measured 
in equivalent terms. Of most signi- 
ficance to the reinsurer is the contin- 
uing cycle of inflation which, together 
with other factors affecting claims 
costs, probably are producing an an- 
nual increment of 5% in the average 
cost of third party claims. 

The added assumption by the re- 
insurer of the risk resulting from the 
inflation spiral is not contemplated by 
the theoretical consideration of the 
economic function of reinsurance, or of 
insurance, in Mr. Yount’s opinion. 
Practically it is a very real considera- 
tion and affects the purchaser of in- 
surance, the direct insurer and the re- 
insurer in varying degrees. With ade- 
quate insurance to value in the field 
of property insurance, inflated values 
should be covered by inflated premi- 
ums. Underinsurance during a period 
of inflation, unless the insurers have 
adequate coinsurance protection, will 
tend to pass a portion of the cost cre- 
ated by the inflation onto them and 
through them to the reinsurers. The 
reinsurers will be hardest hit because 
a larger proportion of the total num- 
ber of losses will now run through re- 
insurance attachment points. 

Also, he said, in third party liability 
the reinsurer is hard hit because he is 
forced to assume a substantial pro- 
portion of the effect of the inflation 
on claim costs. Where the reinsurance 
covers for an excess above a specific 
amount of loss, the direct insurer 
passes along to the reinsurer the full 
effect of the inflation on the claims 
costing in excess of such amount, and, 
of course, a larger proportion of all 
claims will now run above the amount 
specified. When the delay in reporting 
many such serious cases and the long 
period required in many instances for 
the final determination of liability un- 
der court procedures is considered, the 
problem of the reinsurer in having to 
assume the risk for which inflation is 
responsible is seen to be very serious 
indeed. 

Recent changes in the fundamental 
nature of the economy itself are bring- 
ing even more significant changes in 
the needs and demands by insurers 
for reinsurance protection and thus 
most,profoundly affect the role of the 
reinsurer, he said. In physical damage 
there are constantly larger individual 


NFPA Bulletin Gives 
School Fire Causes 


Most school fires occur when 
schools are closed and unoccupied, 
usually at night. This was revealed 
in a study of 300 public school fires 
recently completed by the fire record 
department of National Fire Protec- 
tion Assn. Findings of the ‘special 
study along with recommendations for 
improving life safety and fire protec- 
tion in schools have been published in 


NFPA’s 24-page illustrated bulle- 
tin, Occupancy Fire Record—Public 
Schools. 


Included in the study is an analysis 
of factors responsible for loss of life in 
35 fatal school fires in the U. S. and 
Canada. Substandard exits, explo- 
sions of flammable liquids and gases, 
and the presence of combustible stage 
curtains, interior finish and decora- 
tions are cited as the most frequent 
causes for fire deaths in schools. 

The report lists electrical causes as 
responsible for 34.5% of all public 
school fires studied. The other most 
frequent causes were defective or 
poorly installed heating and cooking 
equipment, 18.4%; incendiary includ- 
ing vandalism, 12.6%; smoking and 
matches, 11.6%, and lightning, 5.8%. 

Where schools were totally de- 
stroyed by fire, the study found the 
following factors to be responsible 
most often: Lack of water for fire 
fighting; lack of private fire protec- 
tion such as automatic sprinklers, au- 
tomatic fire detection systems and 
watchman service; the presence of 
undivided attics, open stairways, non- 
firestopped walls and failure to cut off 
the heating plant from the rest of the 
building. 

The bulletin may be obtained from 
the publications department of NFPA, 
60 Batterymarch street, Boston 10, at 
50 cents per copy. 





Suggests that Producer 


Share Fortunes of Insurer 


A close observer of the insurance 
scene, who has been looking at some 
of the 1957 results of the companies, 
writes: 

Our business is almost at the point 
of no return. It is the only business 
on the face of the earth in which a 
producer is paid a commission for los- 
ing money for his principal. 

The only way to arrive at a solution 
is to have the producer of the business 
share in the losses, and by that I don’t 
mean to dig down in his pocket to 
pay part of the loss. To illustrate what 
I do mean, assume that the business 
is on a 25% commission basis. At tie 
time of the inception of the contract, 
have the company pay the producer 
12.5%, and at expiration of the bms- 
iness, if there are no losses, the re- 
maining 12.5% will be paid. Depend- 
ing on the losses, the remaining 12.5% 
would be scaled down proportionately. 








loss potentials in manufacturing in- 
dustries. This results either from larger 
individual properties or from a greater 
concentration of value within the same 
property. This is an age of greatly 
increased industrial horsepower. The 
industrial use of horsepower per work- 
er employed has more than doubled in 
(CONTINUED ON PAGE 26) 
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Relation of Counsel 
for Reinsurer to 
Insurer Explored 


Holly W. Fluty, vice-president and 
counsel of General Re, discussed the 
casualty excess loss treaty in his talk 
before the insurance section of Ameri- 
can Bar Assn. at its convention in 
New York. This is the type of treaty 
wherein trial lawyers normally deal 
with litigation that involves a primary 
insurer and its reinsurer, he said. 

By such treaty the insurer has 
agreed to assume all losses arising out 
of a single accident up to a specified 
amount, called the retention; the rein- 
surer for its part has agreed to assume 
all or a certain portion of such losses 
in excess of that specified amount. The 
reinsurer does not owe any obligation 
to the original insured. The obligations 
ef the reinsurer run solely to the in- 
surer. 

Under the terms of a casualty excess 
loss treaty, great powers are vested in 
the ceding company, Mr. Fluty ob- 
served. The reinsurer in essence agrees 
to follow the fortunes of the ceding 
company. While the exact meaning of 
this phrase is somewhat vague, its im- 
port, through custom and usage, is 
crystal clear to both the reinsurer and 
reinsured. However, this phrase has 
not been defined in any court decision. 

Mr. Fluty said the casualty excess 
loss treaty in reality creates a partner- 
ship as to treaty matters. Under the 
law of partnerships one partner can 
bind the other as to partnership mat- 
ters and in turn it is required that the 
utmost good faith be exercised by the 
partners as to any partnership trans- 
action. 

As regards lawyer, insurer and rein- 
surer, the really important provision 
of the casualty excess treaty deals with 
the rights and duties of the partnership 
as to losses. The ceding company has 
the right to do as it sees fit, as to com- 
promising a claim, making a settlement 


or contesting a case by litigation. The 
treaty grants to the ceding company 
the sole right to dispose of the claim as 
it deems advisable and the reinsurer 
is responsible for its proportionate 
share of the loss, whatever way the 
claim is disposed of, according to the 
terms of the treaty. The obligations of 
the reinsurer are always subject to 
the specific stipulations of the rein- 
surance contract. 

Naturally, with such broad powers 
being granted to the ceding company, 
it follows that certain obligations as 
to losses are placed on the company 
and that the reinsurer is granted cer- 
tain rights as to losses. The treaty nor- 
mally provides that the ceding com- 
pany shall give immediate notice to 
the reinsurer, with full details, of any 
claim which it is reasonable to assume 
may involve the reinsurer and, there- 
after, keep the reinsurer advised of 
important developments. Also the re- 
insurer may, at its own expense, as- 
sociate counsel with the ceding com- 
pany’s attorney in any litigation likely 
to involve the reinsurer. Further, the 
reinsurer has the right to inspect the 
records of the ceding company. These 
latter two provisions are purely pro- 
tective and are seldom exercised by 
the reinsurer. 


a . 7 

With the understanding that the ob- 
ligation to settle losses, along with the 
right to determine how such losses are 
to be settled, is vested in the ceding 
company under the terms of the treaty, 
Mr. Fluty gave his views as to the 
proper relationship between lawyer, 
insurer and reinsurer. 

Under the casualty excess loss treaty, 
counsel for reinsurer should not, unless 
specifically so requested by the ceding 
company, have any contact with the 
lawyer employed by the ceding compa- 
ny to defend litigation involving the 
original insured. His contact, in con- 
nection with the litigation, should be 
solely with the legal or claim depart- 
ment of the ceding insurer. This is 
absolutely essential, he said, inasmuch 
as full authority to determine the dis- 
position of the case is vested in the 


ceding company and, hence, it is its 
right, privilege and duty to issue all 
directives to its trial lawyer. 

In actual practice there is a very 
close working arrangement between 
the ceding company’s representative 
and the reinsurer’s counsel. Naturally, 
the manner in which these consulta- 
tions are conducted varies not only as 
to different ceding companies but also 
according to the particular type of lit- 
igation involved. Actually, although 
the ceding company has complete con- 
trol of the disposition of its cases, the 
reinsurer is normally consulted on 
serious cases, not only as to liability 
but also as to settlement value, selec- 
tion of trial counsel, trial tactics and so 
forth. 


Cal. Governor Signs 
Bill Killing Ruling 67 


Gov. Knight of California has signed 
the bill recently enacted by the leg- 
islature prohibiting the use of premi- 
um discounts or retrospective rating 
plans by insurers writing non-par- 
ticipating workmen’s compensation in- 
surance in the state. The governor’s 
action formally buries ruling 67 of 
former commissioner J. R. Maloney, 
which had been the subject of much 
controversy over the last five years. 

The bill, as enacted by the legisla- 
ture, prohibits determination or modi- 
fication of premium or rates for any 
California insured by combining his 
WC experience or premium in Cal- 
ifornia with experience in other lines 
of insurance or with WC experience 
from other states. It also proscribes 
the use of any discount of basic pre- 
mium rates or premiums other than 
by experience or schedule rating, with 
the provision that any discount de- 
termined in that manner will not op- 
erate to reduce the expense provisions 
in the basic rates. 

Many insurers which had backed 
the controversial ruling 67, which 
would have permitted the use of ret- 
rospective rating and premium dis- 
counts now outlawed, have already be- 
gun writing participating WC and ap- 
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parently do not plan further opposition 
at this time. 

Commissioner McConnell, who hag 
been holding hearings on ruling 67, 
said that the signing of the new law 
did not render his decision unneces. 
sary, but made its completion evep 
more necessary. He promised a fina] 
decision within the next week. 

The new statute will become effec. 
tive Sept. 11. 


Culbert Succeeding 
Delaney as F.&C. 
Manager at Hartford 


Leo C. Delaney, resident manager at 
Hartford of Fidelity & Casualty, who 
recently celebrated his 47th anniver. 
sary with the company, is retiring and 
William J. Culbert, resident manager 
at Brooklyn, succeeds him. 

Mr. Culbert began with Appleton & 
Cox in New York City. He joined Fi- 
delity & Casualty in 1921 in the home 
office bonding department. He trans- 
ferred to the accounting department 
and later to the auditing department 
where he became countrywide payroll 
auditor. For a time he served as a 
member of the risk examining com- 
mittee and with the rating department, 
In 1938 he was appointed a special 
agent for the eastern department in 
Queens, Nassau and Suffolk counties, 
In 1946 he became district agent of 
F.&C. at Stamford, Conn. When the 
Brooklyn branch was opened by 
America Fore in 1951 he was appoint- 
ed resident manager of F.&C. He 
transferred to Hartford earlier this 
year. 

Mr. Delaney joined F.&C. in 1910 
as a special agent at Milwaukee, later 
became resident manager there and in 
1935 transferred to Hartford as resi- 
dent manager. 





American Plan Corp. Sets 
Up Cal. Subsidiary with 


C.S. Williams as Manager 


American Plan Corp. of New York 
has formed a new subsidiary, Ameri- 
can Plan Corp. of California, which 
will act as automobile and mobile 
home managers of American Fidelity 
& Casualty, and Jefferson of New 
York. 

The new subsidiary will have two 
offices at 55 New Montgomery street, 
San Francisco, and 2552 East Colorado 
street, Pasadena. Charles S. Williams 
has been appointed west coast man- 
ager, with headquarters in San Fran- 
cisco. 

Officers of American Plan of Cali- 
fornia are Mark M. Hart president, 
Clyde Cunnigan executive vice-presi- 
dent, Mortimer Weinberg vice-presi- 
dent and treasurer and Mr. Williams 
vice-president and secretary. 





New Ohio Deviation Rule 


The Ohio department has sent a 
bulletin to companies informing them 
that the department will no longer 
give notice of forthcoming expirations 
of deviations. Insurers have had to 
renew deviations each year, but the 
department has been giving them no- 
tice when the renewal date was at 
hand. Henceforth the companies will 
have to keep track of renewal dates 
themselves and if they fail to follow 
up will have to revert to bureau rates 
and rules until a new deviation filing 
is approved. 


New Hill Office at Indio 

Jack Hill & Co., independent ad 
justers of San Bernardino, Cal., hé 
opened an office at Indio to servic 
the Coachella Valley. Herbert Mille: 
who has eight years of company and 
3% years of independent experience, 
is manager of the farthest east adjust- 
ing office in California. 
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Court Admits Signed 
Confessions as Proof 
of Theft and Amount 


The confessions of employes, though 
generally held to be hearsay, were ad- 
mitted in evidence to prove misappro- 
priation and amount thereof, in the 
case of McKelvey Co. vs General of 
Seattle. The dishonest employes had 
signed confessions that they had dis- 
honestly appropriated store funds for 
their own use, but when the issue be- 
tween insured and insurer came on 
for trial, the employes could not be 
located. CCH 9 (fire and casualty) 174. 

Ohio supreme court ruled that the 
confessions were admissable to prove 
both the fact and the amount of the 
loss. The court pointed out that the 
rule has arisen that a declaration 
against interest by one not a party to 
an action is admissable in evidence 
where the person making the declara- 
tion is dead or unavailable due to sick- 
ness, insanity or absence from the jur- 
isdiction; where the declarant had pe- 
culiar means of knowing the facts 
which he stated; where the declara- 
tion was against pecuniary or propri- 
etary interest, and where he had no 
probable motive to falsify the facts 
stated. 

. . * 

The court pointed out that there 
may be circumstances other than death 
which render a witness as unavailable 
to testify as if he were dead. Under 
such circumstances a declaration, if it 
meets the other requirements of the 
rule, loses none of its trustworthiness 
or probability of trustfulness and ver- 
acity. Certainly a person who com- 
mits an embezzlement has a peculiar 
means of knowing whether he em- 
bezzled and how much he took, the 
court said. From the record in this 
case, the store’s employes were the 
only persons who could accurately in- 
dicate both the fact and the amount 
of the embezzlements. It certainly was 
not to their interest to state such facts 
since the declarations rendered them 
civilly liable for the amounts of their 
defalcations, the court ruled. 

Manchester, Bennett, Powers & Ul- 
lman, John H. Ranz were attorneys for 
the McKelvey Co., and William E. Pfau 
Jr. for the insurer. 





Allstate to Erect Second 
Building at Skokie, Ill. 


Allstate last week announced plans 
to build a second large office building 
in Skokie on an ll-acre site a few 
blocks west of the present Allstate 
building at 7447 Skokie boulevard. 

The new structure will house the 
Chicago regional office, now occupy- 
ing the first floor of the Skokie boule- 
vard building, and the midwest zone 
offices located in leased space in 
Edgebrook. The home office will re- 
main in the present building. 

Allstate moved its regional office to 
Skokie in 1952 and its home office 
there in 1953 at the beginning of a 
program of locating its buildings in 
suburban areas. 





Standard Accident Names 


Litzinger to Pa. Claim Post 


Standard Accident has appointed 
Charles B. Litzinger manager of the 
claim department at Pittsburgh. He 
joined Standard Accident in 1954. In 
1955, he was made claim representative 
at the Detroit branch, and later that 
year was transferred to Grand Rapids 
as claim representative. 


H. Lowell Sobel & Co. of Hemp- 
stead, N. Y., has been appointed state 
agents for New Jersey and Pennsyl- 
vania for Southern of Dallas, the au- 
tomobile PHD specialist. ; 
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State Regulation Is Success but Can Be Improved 


(CONTINUED FROM PAGE 2) 





he said, might well sponsor legal in- 
stitutes on insurance regulation. The 
philosophy underlying the work of 
ABA in connection with the study of 
conflict of laws should be applied to 
insurance law. He urged the insurance 
section to be more vigorously affirma- 
tive in this, the field of regulation, and 
in other areas. 

He cautioned that the competitive 
system, which gives rise to new poli- 





cies and new practices which require 
control—a healthy process—sometimes 
leads to competitive practices which 
require governmental restrictions. The 
state insurance department must be 
alert to see that the public as well as 
the business gets the kind of protection 
it is entitled to in a changing economy. 

Mr. Navarre believes there are a 
number of areas in insurance where 
the problems of the states are essen- 


tially similar and where there should 
be uniform laws and administration. 
This will help provide better protection 
to the public and reduce the problems 
of companies doing a multi-state busi- 
ness which are sometimes needlessly 
harrassed by requirement of complying 
with varying laws and administration. 
There should be a consequent reduc- 
tion in the cost of doing business which 
would be for the benefit of the insur- 
ance buying public. 

Also, he said, to the extent possible, 
states should seek to avoid extra-state 
regulation. Each state must protect its 
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own citizens, and in doing so it ig 


sometimes necessary to control acts 


which take place beyond the state’s | 
border. But, Mr. Navarre believes, the | 


state should be careful to go no further 
than necessary to protect its interest, 
Each state should avoid extra terri. 
torial regulations which bear no close 
relationship to those interests in fact, 
Otherwise, the state imposes unneces. 
sary hardships on companies as well as 
impinges on the rights of other states, 

He warned that if state regulation 
falters, the people may decide that the 
federal government should undertake 
insurance regulation. He does not be. 


lieve this will happen, but avoiding it | 
is a task which requires the best ef. | 


forts of all concerned. 





Browne Sets up Own | 


‘Ad’ Agency in N. Y, 


Norris P. Browne, formerly execu- | 


tive vice-president of Allston Asso- 
ciates, has opened his own advertising 
agency at 115 West 44th street, New 
York City. The new agency, Browne 
Advertising, will specialize in insur- 
ance advertising and public relations, 

Mr. Browne joined Allston Asso- 
ciates in 1955 as account executive in 
charge of fire and casualty accounts, 
Six months later he was elected ex- 
ecutive vice-president and assigned 
the responsibility for servicing all in- 
surance accounts in the agency. He 
has served as assistant advertising 
manager and superintendent of the 
publicity department, Aetna _ Fire 
group, assistant to the vice-president 
in charge of public relations and ad- 
vertising, Ins. Co. of Texas group, and 
sales promotion manager for A&S at 
American Casualty. 

He was a newspaper reporter for 12 
years prior to his army service in 
World War II. He worked on news- 
papers in the U. S., Mexico and Aus- 
tralia and for a wire service in China. 





Pa. Board Rules Liberty 
Mutual Liable for Fee 
to Lawyer in WC Case 


The Pennsylvania workmen’s com- 
pensation board has ruled that insurers 
are liable for attorney’s fees in WC 
cases when the referee rendering an 
initial decision so directs. 

The board rejected an appeal in the 
WC case of Irvin J. Schaeffer vs Val- 
ley Forge Associates, which protested 
payment of 25% of a $17.78 weekly 
partial disability benefit as part of the 
order, adding $4.45 a week to the lia- 
bility of the insurer, Liberty Mutual. 
In a third party proceeding in the case, 
the appeal pointed out, attorney for 
the claimant already had received an 
$879 fee. 

The board said there was no prece- 
dent in state courts for this legal ques- 
tion, but noted that the U.S. district 
court at Philadelphia recently held that 
any recovery in third party proceed- 
ings over the amount which would be 
paid back to the insurer should be 
treated as an advance payment by the 
employer on account of any future in- 
stallments of compensation. 





Bennett Joins Hull Staff 
of AlU Marine Agency 


American International Marine 
Agency has appointed Robert M. Ben- 
nett to the hull underwriting staff. Un- 
til recently he was hull secretary of 
Wm. H. McGee & Co. He entered the 
marine underwriting field in 1946. 





American General of Houston has 
been elected to membership in Surety 
Assn. of America, bringing its mem- 
bership to 80. 
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Jump in Municipal Liability Poses Tough Problem: 


(CONTINUED FROM PAGE 6) 





— 


dotes in the form of subsequent court 
decisions and, in addition, by way of 
local legislation designed to overcome 
some of the effects of the decision. 
There have been several recent deci- 
sions by the state’s intermediate court 
of appeal to the effect that, despite the 
Loughran decision, municipalities are 
not liable for trivial defects in side- 
walks. As to when a defect is so trivial 
as not to come within the Loughran 
decision is debatable. Thus far, the 
cases have excluded from municipal 
liability instances in which there was 
a one-inch difference in height be- 
tween two slabs of concrete; or where 
paving material ended and overlapped 
a concrete sidewalk with a difference 
in height of between one-quarter and 
three-quarters of an inch. 

By way of legislation, many munic- 
ipalities have enacted local laws pro- 
viding that the municipality shall not 
be liable for sidewalk defects unless it 
has received prior written notice of 
the defect. The constitutionality of 
such legislation was upheld in Fuller- 
ton vs Schenectady. Such legislation, 
which has been adopted by many lo- 
calitie: jn the state, has the practical 
effect of insulating municipalities 
against sidewalk claims even more ef- 
fectively than the four-inch rule. While 
it may seem drastic on its face, the 
local legislation has been the munici- 
palities’ attempt to counteract the ex- 
tremely heavy burden which would 
otherwise be imposed on them by re- 
cent court decisions. 

In 1937, the New York legislature 
enacted section 50-d of the general 
municipal law, imposing liability on 
municipalities for negligence of physi- 
cians and dentists rendering services 
gratuitously in a public institution. At 
the time of the enactment of this sec- 
tion, hospitals generally were liable for 
negligence in administrative, as distin- 
guished from medical acts, and were 
not liable for negligence on the part of 
physicians or dentists on their staffs on 
the theory that respondeat superior 
did not apply to the relationship be- 
tween a physician and a hospital. Sec- 
tion 50-d thus imposed on municipali- 
ties a liability greater than that of pri- 
vate hospitals since it rendered them 
liable for negligence in medical treat- 
ment by physicians or dentists per- 
forming services for ward patients in 
municipal hospitals. 

Liability of municpalities under sec- 
tion 50-d was held to apply only to the 
acts of physicians or dentists rendering 
such gratuitous services, i.e., it did not 
apply in the case of paid internes or 
residents on the hospital staff perform- 
ing medical acts. The effect of this 
holding was overcome by the enact- 
ment of an amendment to section 50-d 
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making it applicable to paid staff phy- 
sicians or dentists. 

Subsequently, on Jan. 10, 1957, the 
court of appeals held, without refer- 
ence to section 50-d, that municipali- 
ties were liable for and must respond 
in damages for negligence on the part 
of all physicians or employes in munic- 
ipal hospitals, whether such negligence 
related to a medical or administrative 
matter. This municipal liability for the 


operation of hospitals was far greater 
than that of private hospitals. 

However, on May 16, 1957, the court 
of appeals rendered a similar decision 
affecting private hospitals. That case 
wiped out the old rule as to non-liabil- 
ity of hospitals for medical acts on the 
part of physicians on the hospital staff. 
It held that the doctrine of respondeat 
superior applied to all hospitals. Hospi- 
tals were therefore held responsible for 
the negligence of physicians and others 
on their staffs in performing medical 
acts. The position of municipal and pri- 
vate hospitals was equalized. 





The broadening concept of tort lia- 
bility and the outlawing of defenses 
formerly relied on by defendants raise 
questions of wide implication, Mr. 
Brown observed. It has been suggested 
the whole theory of liability based on 
negligence should be disregarded for 
compensation for injuries regardless of 
fault. This is the workmen’s compensa- 
tion theory, and it has often been pro- 
posed for automobile accidents. 

Robert W. Blakesley, who for eight 
years has been with Home Indemnity 
of Milwaukee, has joined the R. A. 
Candee agency there. 
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EDITORIAL 


COMMENT 





Time to Act on Rates Is Right Now 


Without tending to view with alarm, 
overstate the case, or exaggerate the 
consequences, it does seem to us that 
the fire companies are not organizing 
to carry on a militant, aggressive, con- 
certed drive to obtain an increase in 
rates. It would be inaccurate to say 
that nothing is being done, but at the 
present rate of progress it could be 
years before the companies get rate 
increases country-wide. 

This is a matter of the highest im- 
portance. It should take precedence 
over everything else. Companies which 
are giving their major attention to such 
problems as careful underwriting, sav- 
ings in expenses, elimination of chron- 
ically unprofitable agents or territories 
should realize that these will provide 
only minor and perhaps merely tem- 
porary relief. The problem is too big 
and growing to be solved by such ex- 
pedients. 

Some company officials seem to be 
too timid to ask for what they know 
they should have. They are overly cau- 
tious. They appear to believe that if 
the various commissioners are asked 
to approve rates that would be no more 
than fair and adequate there would be 
some sort of unfavorable public reac- 
tion and perhaps strong disapproval. 

We do not share this opinion. If 
there ever was a time when a general 
rate increase of at least 10 to 15% was 
justified it is right now. Looking back 
over the past 40 years, it can be said 
that fire companies generally have 
never sustained such a disastrous and 
overwhelming experience as in 1956, 
and loss ratios in the first half of 1957 
are worse than last year. Companies 
are losing millions and millions of dol- 
lars on their underwriting, even when 
the utmost care is taken in the accept- 


ance of business. 

Corporation officials are often quoted 
as saying, “There is nothing the matter 
with our company that a nice increase 
in business won’t cure.” That is not 
true of the fire insurance business to- 
day. So far as most companies are con- 
cerned, more business would only bring 
more losses and a higher loss ratio be- 
cause the fire insurance companies are 
not getting enough money for the prod- 
uct they sell. Inadequate rates, higher 
costs of everything involved in the con- 
duct of the business, and a continuing 
inflation has wiped out the margin of 
profit. 

It might be truly said that most fire 
companies are in peril. If the present 
high loss ratios continue, and there is 
no indication that they will not, at the 
present rates being charged the fire 
companies will find with the passing of 
time that their surpluses will be de- 
pleted. Finally capital would be im- 
paired. This is not a silly or ill con- 
sidered statement. Companies which 
lost from $5 million to $25 million on 
their underwriting last year do not 
have the surplus funds to carry them 
through very many more such years. 

Does anyone seriously believe that 
when these facts are presented to in- 
surance commissioners they will be 
adamant, unyielding and completely in 
different to the demonstrable plight of 
the fire insurance companies? We do 
not, but we do believe that the compa- 
nies must bestir themselves, go into 
action, recognize the tremendous im- 
portance of the problem and act. The 
case for rate increases is a strong one, 
a convincing one, and is more than 
likely to be listened to with sympathy 
and understanding. But the time to 
move is now.—Howard J. Burridge. 


The Value of Summer Fellowships 


Encouraging evidence of the con- 
stantly improving relationship between 
insurance companies and college insur- 
ance teachers is the annual summer 
fellowship program now under way for 
the seventh year at the home offices of 
23 life, fire and casualty companies in 
the United States. Under the program, 
which has many benefits for both in- 
dustry and educators, 28 insurance pro- 
fessors are working from four to six 
weeks in the home offices to obtain 
first-hand knowledge of the problems, 
procedures, policies and philosophies 
of their host companies. 

The fellowships have drawn enthu- 
siastic response from the professors 
and the companies have had words of 
praise, too. American Assn. of Univer- 
sity Teachers of Insurance sponsors the 
program in conjunction with LIAMA, 
Health Insurance Institute, Assn. of 
Casualty & Surety Companies, Ameri- 
can Mutual Alliance and National 
Board of Fire Underwriters. 

An important benefit of the program 
is the fact that professors who have 
held the fellowships almost inevitably 
serve as centers of influence, not only 
with their students but also with their 
fellow faculty members. With their 
colleagues at the Faculty Club their 


views are likely to be heard and re- 
spected because they got them at first 
hand. 

While not imbued with the sales- 
manship or enthusiasm of an agent, 
these teachers are in a position to give 
an authoritative inside story of how 
insurance companies operate. Their 
practical summer experience lends 
force to their words. 

The influence of the insurance teach- 
ers may tend to straighten out some 
erroneous ideas held by some faculty 
members who may be suspicious of big 
business, big insurance companies in- 
cluded. This is important because it is 
surprising how much misinformation 
intelligent people—even college profes- 
sors—can collect about the various 
forms of insurance. 

Practical experience will strengthen 
insurance professors as teachers be- 
cause on-the-job experience is a valu- 
able supplement to reading and re- 
search. The practical experiénce can 
add to their store of information and 
help them lecture more effectively and 
knowingly to their students. 

Men who have worked with the 
summer fellowship program feel the 
home office work helps the professors 
become better teachers because the 





on-the-job experience gives them , 
“feeling” for the business which cannot 
be found in textbooks. 

Of course, the benefits are not all to 
the students and teachers. Managemen 
people in the companies get a chance 
to talk with the professors and learn 
what the academic world thinks of 
them. From these outsiders may come 
ideas and suggestions that will help 
improve procedures or solve problems, 
—John B. Lawrence Jr. 


PERSONALS 


Louie Miller Jr., who recently re. 
signed as insurance commissioner of 
West Virginia, has 
been elected presi- 
dent of West Vir- 











chartered subsidi- 
ary of West Vir- 
ginia Insurance 
Management Corp, 
of Huntington and 
Charleston. He 


ginia Life, a newly | 


July 








Lovie Miller Jr. 


Va., 


Coast, Maritime, 
F.&M. in West Virginia. 


E. R. Frey, manager of the Phila- | 
is retiring | 


delphia office of Pearl, 
under the company’s retirement plan 
Sept. 1. He has been with the group 
more than 22 years. 


W. Ayton Cox, of the G. D. Capen 


also has been ap- © 
pointed state agent © 
of W.J. Perry Corp. | 
of Staunton, W. | 
representing | 
Maryland Casualty, Century, Pacific | 
and Quaker City | 


2 
— 


& Co. agency of St. Louis, is recover- | 


ing at his home after undergoing sur- 
gery at DePaul hospital there. Mr. Cox 
for many years was wielder of St. 
Louis pond of Blue Goose. 


North Carolina Assn. of Mutual In- | 
surance Agents has selected T. A. Wil- | 


liams Jr. of Raleigh as winner of its 
field service award. He is resident 
manager of John Ratteree & Co., Greer, 
S. C., general agency and company 
management firm. 


J. K. Woolley, who retired July 1 
as manager of Washington Surveying 
& Rating Bureau, was honored at a 
luncheon sponsored by King County 
Insurance Assn. and Washington Assn. 
of Insurance Agents. Mr. Woolley, a 
veteran fire insurance rating authority 
and author of the general basic sched- 
ule, was praised by Commissioner Sul- 
livan of Washington for his years of 
service to the industry. Mr. Woolley 
was credited with preserving a sta- 


bilized fire rating structure in Wash- | 


ington. 


Robert J. Kille, special agent for 
Hartford Fire in western Kansas since 
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1951, will become secretary of Kansas © 
Bankers Assn. Sept. 1. He is a past J 
president of Kansas Fire Prevention © 


Assn. He started in insurance with 
Hartford fire at Chicago in 1948. 


A 21’ Chris-Craft cabin cruiser be- | 
longing to F. A. S. Kautz, manager | 


of Ohio-Kentucky Adjusting Co. 
burned and went down in the Ohio 
river. Mr. Kautz, who was alone, had 
just piloted the boat away from a boat- 
yard when the fire broke out. He 
fought the blaze with a hand ex- 
tinguisher but had to go over the side 
when it became apparent the fire was 
out of control. The loss, fully insured, 
is estimated at around $2,500. 
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DEATHS 


CRAWFORD GORDON SR., 74, vice- 
chairman of the Canadian boards of 
Norwich Union Life and Norwich 
Union Fire, died of a heart attack 
while on vacation at Charlottetown, 
PEI. He had been with the two in- 
surers nine years, and previously was 
with Canadian Bank of Commerce. 


NORMAN D. REYNOLDS, 56, for- 
mer manager for Western Adjustment 
at Lansing, Mich., died. He also had 
served as legislative representative for 
Michigan Assn. of Life Underwriters. 


DUDLEY C. COVERLEY, 60, man- 
ager of Mutual Benefit H.&A. at White 
Plains N. Y., died after an operation in 
New England Baptist hospital in 
Boston. 








DAVID A. CRICHTON, 68, an agent 
at Great Falls, Mont., for many years, 
died after an illness of a month. He 
organized the D. A. Crichton general 
agency in Great Falls in 1921 and in 
1950 sold his interest to J. M. Sogard. 
Mr. Crichton retired in 1952. 


WILLARD H. JOHNSON, 55, engi- 
neer and editor of National Board in 
New York for 17 years, died suddenly 
at his home in Summit, N.J. At Nation- 
al Board he was office engineer in 
charge of editing reports based on 
municipal fire protection surveys and 
miscellaneous and special problems in 
the same area. 


GEORGE W. YUENGLING, 80, local 
agent at New Canaan, Conn., died in 
Princeton, N. J., after a brief illness. 


WALLACE REID, 87, who recently 
retired as head of the New York City 
brokerage firm bearing his name, died 
in St. Luke’s hospital, New York City. 
He was at one time chairman of the 
committee of Fire Patrol of New York 
and had served on Fire Patrol of New 
York Board, and had served as a di- 
rector of American, Camden Fire, Fire 
Association, Westchester Fire and 
Manhattan F.&M. He was a charter 
member of Insurance Society of New 
York. 








America Fore Loses 
$26 Million in 6 Months 


(CONTINUED FROM PAGE 1) 
Fidelity-Phenix, increase $4,179,361; 
$62,813,010 for Niagara, increase $15,- 
177,536, and $59,552,518 for Fidelity & 
Casualty, a decrease of $3,933,135. 

The statutory underwriting losses for 
each of the four companies for the 
period were Continental $5,354,926, Fi- 
delity-Phenix $4,036,181, Niagara $8,- 
690,128, and Fidelity & Casualty $6,- 
633,586. This compares with losses in 
the first six months of 1956 for the 
four companies, respectively, of $3,236, 
674, $2,839,682, $2,898,298, and $528,884. 

Assets at market for all companies 
at June 30 were $1,328,933,155, increase 
$34,196,506 over Dec. 31. Total policy- 
holders surplus at June 30 was $915,- 
oo increase $4,174,701 over Dec. 

On a consolidated basis eliminating 
the duplication of affiliated companies, 
assets at June 30 were $1,060,206,343, 
Increase $36,292,200 over Dec. 31, and 
total policyholders surplus at June 30 
was $647,096,713, increase $6,270,395. 

By individual companies, assets as of 
June 30 were: Continental, $432,845,- 
043, increase $9,341,708 over Dec. 31; 
Fidelity-Phenix $395,366,738, increase 
$11,275,649; Niagara $222,155,828, in- 


crease $14,621,257, and Fidelity & Cas- 
ualty $278,565,547, decrease $1,042,108. 

Policyholders surpluses at market as 
of June 30 were: Continental $331,- 
962,688, increase $2,170,191 over Dec. 
31; Fidelity-Phenix $215,134,023, in- 
crease $4,100,202; Niagara $145,495,939, 
decrease $2,665,634, and Fidelity & 
Casualty, $123,140,875, increase $569,- 
942. 

For the four companies the loss ratio 
to earned premiums and the expense 
ratio to written premiums were as fol- 
lows: Continental 62.9 and 46.4; Fidel- 
ity-Phenix 64 and 44.7; Niagara 53.6 
and 50.8, and Fidelity & Casualty 84.2 
and 30. 

The new investment income of all 
companies increased in the period over 
the like 1956 period. It totaled $17,107,- 
026 for the four insurers. 

In his report to stockholders, Mr. 
Herd stated there was little in the cur- 
rent picture to encourage expectation 
of better underwriting results in the 
near future. Property claims are con- 
tinuing at an unprecedentedly high 
volume and intensity. Unprofitable re- 
sults in automobile reflect the high in- 
cidence of automobile casualties, he 
said. Third party coverages such as 
automobile BI and PDL were the prin- 
cipal offenders, although another ex- 
pensive source of claims during the 
first six months of 1957 was flood dam- 
age to automobiles at many points 
throughout the country. 





Pacific Board Reminds 
Producers of Need for 
Insurance to Value 


The Pacific Board is mailing pro- 
ducers on the west coast a series of 
bulletins stressing the need for obtain- 
ing insurance to value. 

The first bulletin points out that an 
underinsured client will look first to 
his agent for an explanation as to what 


What will YOU tell a client = 
who's lost his shirt... 

and house, too... because YOU 
left him with his coverage down! 


1* won't matter much. No excuse will be good enough. 
Clients today expect their agent or broker to keep 
them informed as te insurance to valve. 





The Situation Is Critical! the ab 
easing frequency Every recent survey taken ha 





The “fe t Don't let chents, your companies — an 


policyholder 
producer 


Everyone benefits by INSURANCE-TO-VALUE 


inserer 


Board of Fire Underwriters of the Pacific 


happened. The campaign reminds pro- 
ducers that while the advertising cam- 
paign of the National Board has fo- 
cused attention on the subject of in- 
surance to value, it takes the contact 
of an agent or broker to produce re- 
sults. 

The second bulletin, to be mailed 
shortly, will contain facts and figures 
on rising replacement costs and will 
be available at a nominal cost for 
mailing to insured. 





F. George Macke, who has been with 
the Charles L. Crane agency of St. 
Louis since 1919, has been electd secre- 
tary to succeed the late Arthur J. Hunt- 
hausen. Mr. Macke started in insurance 
as an office boy for the Delafield & 
Snow agency in 1914. 


Toale, Security's 
N. Y. Manager, Joins 
Home's N. Y., N. J. Unit 


Eugene A. Toale, former manager of 
the New York office of Security of 
New Haven, has joined the New York 
metropolitan department of Home as 
associate manager. 

Mr. Toale has been in the business 
since 1936. In 1952 he was made di- 
rector of education and research of 
National Assn. of Insurance Agents 
and in 1954 was elected assistant sec- 


retary of that organization. He was 
elected president of the New York 
state CPCU chapter in 1952 and this 
year was made general chairman of 
the CPCU 1957 convention in New 
York. 


The Senate has passed and cleared 
for the President the bill to authorize 
Federal Crop Insurance Corp. to pro- 
vide reinsurance of any crop or plan- 
tation insurance written in Puerto Rico 
by a duly authorized agency of the 
insular government. Coffee is the prin- 
cipal crop concerned. 












































































85 reasons 
why so many 
agents find 
the American 
Casualty 
franchise 
the most 
valuable in 
the business 


A Partial List of Coverages 


ACCIDENT AND HEALTH : 


Attractive Commercial Programs 

Auto Clubs—Aviation Accident 

Blanket Medical Expense . 

Camp and Student Plans 

Cancer and Dread Disease 

Credit Disability 

Group and Franchise 

Guoranteed Renewable 

Key Man 

Major Hospital & Medical Expense 
(Group and Individual) 

Special Risks 

Student Protection 

Trip Accident including Baggage 

Volunteer Firemen Plans 


AUTOMOBILE 


All forms of coverage on commercial and 
private cars including Death and Disabil- 
ity; Uninsured Motorist 
Composite and Retrospective Rating 

for Fleet and Commercial Business 


BURGLARY & PLATE GLASS 


Accounts Receivable 

Bonk Burglary & Robbery 

Comprehensive Property Policy 

“M” Policy (One contract eliminates 15 
standard forms) 

“MSM” 

"3-D’' Comprehensive Crime 

Valuable Papers 


FIDELITY AND SURETY 


Contract Bonds 

Court Bonds—Judicial, Fiduciary 
Fidelity Bonds 

Forgery Bonds—Depositors 
license and Permit Bonds 


(Money, Securities, Merchandise) 


Miscellaneous Surety Bonds 
Public Official Bonds 


FIRE 


Additional Living Expense 
Builders Risk 

Business Interruption 
Extended Coverage 
Leasehold Interest 

Legal Liability 

Multiple Location Forms 
Profits and Commissions 
Rent Insurance 

Sprinkler Leakage 


GENERAL LIABILITY 


All forms of Comprehensive Personal and 
Commercial Liability 

Boiler and Machinery 

Composite and Retrospective Rating 

Contractual & Elevator Liability 

Errors and Omissions 

Farmers’ Liability 

M. & C.—O.L. & T. Liability 

Malpractice & Professional Liability 

Products & Protective Liability 


MARINE 


Agricultural Machinery 
Bailee’s Coverage 
Commercial Hull 
Contractors’ Equipment 
Instalment Sales Floaters 
Jewelry, Furs, Cameras 
Miscellaneous Floaters 
Ocean Cargo 

Personal Property Floater 
Protection and Indemnity 
Transportation 

Yacht 


MULTIPLE PERIL 


Comprehensive Dwelling 
Comprehensive Property Policy 
Homeowners 


WORKMEN'S COMPENSATION 


AMERIGAN GASUALTY 


COM 
REA 
Affiliate 


PANY 
DING 


Companies 


AMERICAN AVIATION & -GENERAL 


VALLEY 
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Unusually Attractive Facilities 
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he sells 


he Sells a 
insurance! i) BENEFITS! 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY + SPRINGFIELD, MASS. 
NEW ENGLAND INSURANCE COMPANY + SPRINGFIELD, MASS. 
MICHIGAN FIRE ANO MARINE INSURANCE COMPANY + DETROIT, MICHIGAN 
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Philadelphia Is ML 
Office for Chubb 


Chubb & Son is expanding its ser- 
vice at Philadelphia, heretofore limited 
largely to underwriting fidelity and 
surety bonds. The expansion program 
contemplates the handling of all lines 
under the direction of Dunning Lenni- 
han, who will assist Earl Hohbein, 
manager. 

Mr. Lennihan has worked with ag- 
ents in the Philadelphia area. He has 
served in several departments of the 
head office. 





Brooklyn Operations of 


Hartfords Consolidate 


The Brooklyn branch operations of 
Hartford Fire and Hartford Accident 
have been consolidated under the gen- 
eral management of William F. Drew, 
present manager of Hartford Accident. 
Charles P. Buschmann, assistant man- 
ager there of Hartford Fire, becomes 
assistant manager of Hartford Accident 
also. 

Some of the internal functions of the 
Brooklyn branch will be combined into 
single units, but underwriting will con- 
tinue to be handled separately as re- 
spects fire and casualty. 


New NAII Brochure 


A brochure entitled “The Role of 
National Assn. of Independent Insur- 
ers” has been produced by NAII for 
its members. It brings up to date the 
story of NAII since it was founded 
in 1945. On the inside back cover is a 
pocket in which is enclosed a pam- 
phlet listing the members of the or- 
ganization, the subscribers, the board 
ef governors and officers. 

Note is made of the fact that NAII 
will move in 1958 to the Inland Steel 
building in Chicago when that struc- 
ture is completed. 
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Ohio Farmers Companies Sy 
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OHIO FARMERS INSURANCE COMPANY . Chavteve? 1848 Pn 
OHIO FARMERS INDEMNITY COMPANY 


+ + PACIFIC COAST DEPARTMENT, Los Angeles 
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Insurer Wins Auto 


Bailment Lease Case 


DAYTON—Montgomery county 
common pleas court here upheld Buck. 
eye Union in a denial of automobile 
physical damage coverage because of 
an undisclosed encumbrance on an in- 
sured trailer. 

Norman Cox, George Cox and Clar- 
ence Steiner owned a house trailer 
which had a balance of $1,560 due the 
City Loan & Savings Co. They made 
an agreement with Ted Lewis and 
Frankie Lewis whereby the Lewises 
would take over the payments and get 
possession of the trailer, title to re. 
main with the Coxes and Steiner and 
insurance also to remain in their 
names, both until the balance was 
paid. The contract also provided “in 
case of loss to the trailer, parties of 
the second part (the Lewises) shall re- 
ceive that part of insurance in pro- 
portion to amount parties of the sec- 
ond part will have paid.” Buckeye Un- 
ion, which wrote the physical damage 
insurance, was not notified of this con- 
tract. 

A fire loss occurred and Buckeye 
Union, learning of the encumbrance, 
paid City Loan & Savings Co. for the 
damage to its interest, but denied coy- 
erage as to the other parties. The loss 
occurred in 1954 and the policy pro- 
vided it did not cover “while the auto- 
mobile is subject to any bailment 
lease, conditional sale, mortgage or 
other encumbrance not specifically de- 
clared and described in this policy.” 
The insured argued that this con- 
tract, which they called an “assump- 
tion of payment agreement,” was not 
a conditional sale because the Lewises 
could cease making payments and turn 
the trailer back to the other parties 
any time they wished. Judge Martin, 
after reviewing definitions of the en- 
cumbrances mentioned in the policy, 
held that the transaction amounted to 
a “bailment lease,” whether or not it 
was a conditional sale, and hence that 
the exclusion applied. 

In the 1955 revision of automobile 
policy provisions, the expression “pur- 
chase agreement” was added to the list 
of encumbrances in the exclusion, so 
that the insurance company’s case 
would probably have been stronger 
under that version. The family auto- 
mobile policy has no exclusion of en- 
cumbrances. 


Alexander & Alexander 
Shifts Chicago, N. Y. Men 


John S. Grasty Jr., vice-president at 
Chicago of Alexander & Alexander, 
has been named to the newly created 
post of vice-president and operating 
manager at New York. F. S. Schmidt, 
vice-president at New York has been 
assigned as vice-president and operat- 
ing manager at Chicago. 

Mr. Grasty has been with Alexander 
& Alexander at Baltimore and Chi- 
cago for 20 years and Mr. Schmidt has 
been with the brokerage firm for 30 
years in New York. 





Egypt Sets Up Reinsurer 


The Egyptian minister of finance has 
announced the formation of Egyptian 
Reinsurance Corp., a joint stock com- 
pany with a capital of 500,000 Egyp- 
tian pounds. The shares will go to 
Egyptian insurers and other institu- 
tions concerned with the insurance 
business. The government will be in- 
terested in the reinsurer through 
United Ins. Co. The corporation will 
be the reinsurance center for all in- 
surers and will retrocede acceptances 
from abroad with Egyptian insurers. 
The indication is that Egypt hopes to 
save 500,000 pounds a year on 
exchange by this proposed rearrange- 
ment of reinsurance transactions. 
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s. Report Shows 
Avito Base Now IA, 
Deviations Given 


The automobile liability rate filing 
of National Bureau of Casualty Under- 
writers which the Mississippi depart- 
ment now has under consideration, in 
addition to calling for the 25% increase 
on BI and 12% on PDL, changes the 
basic rate from class 3 to class 1A. 

The Mississippi department has ap- 
proved a 15% deviation filing by Nor- 
folk & Dedham Mutual on miscellane- 
ous casualty lines normally attached to 
fire policies. The department also has 
approved a filing by American Casual- 
ty of a form which permits the compa- 
ny to write the accountants’ liability 
for prior acts at a rate of 25% of the 
basic premium. 

Mutual Insurance Rating Bureau 
and National Bureau have received ap- 
proval for use of the basic auto liabil- 
ity form on assigned risks even though 
such risks are eligible for the family 
automobile policy. 

The department also has approved a 
20% deviation on dwelling classes for 
Washington F.&M. on dwelling classes. 
The information submitted by the com- 
pany in support of the fire filing shows 
that its countrywide experience for the 
latest available five years was an und- 
erwriting profit of 33%. 

American Fire & Casualty of Orlan- 
do has received approval for its 15% 
deviation on fire and extended cover- 
age and its 10% no accident or no loss 
credit on most other lines, including 
liability. 

The department has compiled an un- 
derwriting gain or loss exhibit on those 
companies which deviate from the 
rates of Mississippi State Rating Bu- 
reau. These figures are as follows, the 
first figure being the countrywide gain 
or loss, and the second figure the state- 
wide gain or loss. Unless otherwise 
specified, the figure is a gain: 

American Druggists, 38.4 and 24.4%; 
Badger Mutual, 5.3 and 10.9%; Cam- 
bridge Mutual, 15.3 and 54.5%; Casual- 
ty Reciprocal Exchange, 2.3% loss and 
44.8%; Commercial Standard, 6.1% loss 
and 27.1%; Employers Mutual Casual- 
ty, 8.3% loss and 63.6%; Farmers & 
Merchants, 9.9% loss and 55%; Fire & 
Casualty of Connecticut, 35.9% loss 
and 52.9%; Harford Mutual, 8.6% and 
21% loss; Implement Dealers Mutual, 
3.3 and 24.5%; Interstate, 1.4 and 3.2%; 
Lititz Mutual, 8.3 and 2.8%; Lynn Mu- 
tual, 9.3 and 56.4%; Mount Joy Mutual, 
6 and 49.3%; Norfolk & Dedham, 19.8 
and 17.4%; Perkiomen Mutual, 11.4 and 
32.5%; Quincy Mutual Fire, 18.1 and 
64.4%; Shelby Mutual, 5.3% (no busi- 
hess in Mississippi), and Western Mil- 
lers Mutual, 11.6 and 32.9%. Deviations 
for these companies were approved ex- 
cept for Harford Mutual. 





N. J. Casualty Men Elect 


Casualty Underwriters Assn. of New 
Jersey at its annual meeting in Newark 
elected Paul S. Parris of Fidelity & 
Deposit president, John T. Kelly Jr. of 
Ohio Casualty vice-president, Andrew 
Nelson of American Casualty treasur- 
er, and Bernard Schneider of Royal- 
Globe group secretary. Raymond W. 
Clarke of American, retiring president, 
was named chairman of the executive 
committee, and other members are 
George A. Paul of Fireman’s Fund and 
Thomas J. Debold of Glens Falls. All 
are of Newark except Mr. Nelson and 

- Schneider, whose offices are in 
East Orange. 


Insurance Women of Racine, Wis., have in- 
Stalled Ethelmay McGaughey as president, 
Mrs. Lillian Kroes vice-president; Catherine 

korn secretary; Donna Love treasurer, 
and Kay Bonini and Grace Benson directors. 





National Fire Group 
Raises Denne, Swift. 
Arnold and Breeding 


National Fire and Transcontinental 
have advanced R. G. Denne and C. W. 
Swift to secretaries, and H. L. Arnold 
and R. D. Breeding to assistant sec- 
retaries. 

Mr. Denne joined National Fire in 
1946. He was elected assistant secre- 
tary in 1952. He continues as associate 
counsel of the group. 

Mr. Swift joined National in 1940. 
He served as a field man in West Vir- 
ginia, New Jersey, Massachusetts and 
western Pennsylvania before returning 
to Hartford in 1953 as agency superin- 
tendent and later assistant secretary. 
He continues to be responsible for 
planning and methods. 

Mr. Arnold has been identified with 
the underwriting and brokerage oper- 
ations at the home office virtually his 
entire business career. He joined the 
company in 1920, became superinten- 
dent of brokerage in 1946 and execu- 
tive fire underwriter in 1956. As as- 
sistant secretary he will continue in 
charge of brokerage and fire and al- 
lied lines underwriting for the eastern 
department. 

Mr. Breeding joined National Fire 
in 1954 as marine supervisor at New 
Orleans. He was promoted to marine 
superintendent at the home office in 
1956 and was advanced to marine man- 
ager earlier this year. He has respon- 
sibility for marine-multiple peril oper- 
ations. 





AGENC 
National Mutual and Celina Mutual 


Let These Versatile Agency Companies - 
Help You Increase and Protect YOUR Business - 


* Liberal Commissions 

* Truly Competitive Rates 

* Multiple Peril Facilities 

* Standard Policies—Dividend or Deviating Basis 


* Prompt and Courteous Service to You and Your In- 
sured wherever You Are. 


* Friendly Companies, Financially Strong and Dedi- 
cated to the American Agency System 





Herbert F. Johnson, chairman and 
president of S. C. Johnson & Son Inc., 
and Dr. John T. Rettaliata, president 
of Illinois Tech, have been elected di- 
rectors of American Motorists. Willis I 
H. Booth, director of International 
Business Machines Corp., and Robert 
H. Campbell, director of Ohio State 
Life and Lumbermens Mutual of 
Mansfield, O., have been elected di- 
rectors emeritus of American Motor- 
ists. 


nautical 


Landlubber says “SNIPE” 
is a kind of gamebird 
frequenting marshes. 


Agency Contacts Solicited in Ohio, Indiana, Kentucky, Maryland, 
Michigan, Pennsylvania, West Virginia, and Virginia 


Write - Wire - Phone - Collect 
Home Office: Celina, Ohio 
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Yachtsman says “SNIPE” is one 
of the most popular one-design 
classes in the world. 







From their early days the Boston and Old 
Colony have specialized in writing all types 
of marine insurance. BIG*Agents say: “It’s good 
sense to write with the Boston Insurance Group.” 


Boston [insurANcE @rovup 


BOSTON INSURANCE COMPANY 


OLD COLONY INSURANCE COMPANY 
87 KILBY STREET, BOSTON, MASS. 
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Great American Names 


Graves at Duluth, Minn. 


Great American group has appointed 
Norman D. Graves state agent at Du- 
luth to service territories in Minnesota 
and northern Wisconsin formerly 
handled by Earl A. Munson and Eldon 
G. Hall, who have been transferred 
to the western department at Chicago. 
Mr. Graves, who has been in Nebraska 
and Kansas, joined the company in 
1941. 

Coverages written on an application 
basis in Wisconsin will continue to be 
issued from the Milwaukee service of- 
fice, and those in Minnesota will be 
issued from Minneapolis. 








Central Mutual Appoints 


Three Special Agents 


Central Mutual has appointed Ed- 
win F. Mitchell special agent in south- 
ern California, Arthur S. Gay Jr. spe- 
cial agent in northeastern Massachu- 
setts, and Leonard C. Leen special 
agent in the Maine and New Hamp- 
shire territory. 

Mr. Mitchell joined the company in 
1956 at Los Angeles as an engineer. 
Mr. Gay, who has been in insurance 
since 1948, is secretary-treasurer of 
Boston chapter of CPCU. Mr. Leen has 
been a special agent in eastern Massa- 
chusetts for another company. 


Hartford A.&Il. Names 
Field Men in Ohio, Tenn. 


Hartford Accident has appointed two 
special agents in Ohio and Tennessee 
territory supervised by Cincinnati. Ed- 
win M. Thomasson has been assigned 
to central Tennessee, traveling out of 
Nashville. Robert L. McNabb has been 
appointed special agent for eastern 
Ohio with headquarters at Columbus. 

Mr. Thomasson has been with Hart- 
ford Accident since 1947 in the pay- 
roll audit department, latterly as a 
field auditor at Miami and Greensboro. 

Mr. McNabb jeined the company last 
May and has completed studies at the 
company’s home office. 





Minn. Fire Prevention 


Assn. Names Rosengren 


Minnesota Fire Prevention Assn. at 
its annual meeting at Brainerd elected 
John P. Rosengren, Glens Falls, presi- 
dent; Maurice W. Strouts, Hartford 
Fire, Leonard Hagen, Providence 
Washington, and Albert G. Johnson, 
Aetna Fire, vice-presidents, and 
George L. Archambault Jr., Sun, sec- 
retary-treasurer. 





Hill Joins American as 


Special Agent in Indiana 


Charles Hill has been appointed spe- 
cial agent in the South Bend office of 
American. For six years he was with 
Indiana Audit Bureau. Prior to joining 
American he was special agent of 
Home. 


South Texas Pond Elects 


South Texas pond of Blue Goose has 
elected E. A. Stumpf, Southwest Gen- 
eral, MLG; Justin T. Crane, Home, 
supervisor; H. P. Cabness, Trinity Uni- 
versal, custodian; W. O. Coles, guardi- 
an; T. W. Brooks, Fireman’s Fund, 
keeper, and R. P. Kennedy Jr., wielder. 
Mr. Stumpf and D. M. Pollard Sr. were 
elected delegates to the Grand Nest to 
be held in August in New Orleans. 








Down to Join Agency 


Paul W. Down, manager in Indiana 
for Commercial Union-Ocean group, 
will join P. K. Morrison & Co. agency 
of Muncie as vice-president Aug. 5. All 
of Mr. Down’s 17 years in insurance 
have been with the Commercial Union, 
first at the home office, then six years 


in Ohio and two years in Indiana. He 
has been a member of the executive 
committee of Indiana Fire Underwrit- 
ers Assn. and is chairman of the 
IFUA’s annual caravan. 


Phoenix, Conn., Shifts in 
N.M. and at Kansas City 


Jack L. Stiegelmeier, special agent 
of Phoenix of Hartford group in New 
Mexico, has been named to succeed 
State Agent Bill B. Johnson. The field 
is under District Manager Henry W. 
Schwartz, Denver. Mr. Johnson goes 
to the Kansas City district office. 

Mr. Stiegelmeier joined Phoenix in 
1955 and upon completion of the home 
office training school transferred to 
Denver. In August 1956 he was ap- 
pointed special agent in Albuquerque. 


Miss. Field Men Elect 
W. E. Godwin President 


Mississippi Fieldmen’s Assn. has 
elected Wesley E. Godwin, W. A. Sulli- 
van general agency of Jackson, presi- 
dent; Robert G. Marchetti, Aetna Cas- 
ualty, vice-president, and Robert L. 
Stone Jr., Boston, secretary-treasurer. 








Aetna Fire Names Battey 


Special Agent at Denver 


Aetna Fire has appointed Arthur F. 
Battey special agent with headquarters 
at Denver. He is a graduate of the 
company’s multiple line training school 
and has been in the Illinois and Ohio 
fields. 





Holland-America Names 
Hunter in Okla. Field 


Holland-America of Kansas City 
has appointed Clyde Hunter as field 
representative for Oklahoma. For 10 
years he has operated his own agency 
in Pryor, Okla. His headquarters will 
be in Pryor. 





Emmerich of Security 


Joins Hanover in Pa. 


Hanover Fire has appointed Howard 
S. Emmerich state agent in eastern 
Pennsylvania, with headquarters at 
Philadelphia. Previously he was in the 
Pennsylvania field for Security of New 
Haven. 





Glasson Joins Indiana 


William D. Glasson has _ joined 
Indiana, Consolidated and Cooling- 
Grumme-Mumford as special agent in 
Indianapolis and Marion county. He 
replaces Thomas B. Barnes who has 
gone into the agency business. 





Aetna Fire Tex. Special 


Edgar O. Dollahite has been named 
special agent of Aetna Fire group with 
headquarters in Corpus Christi. He is 
a graduate of the group’s multiple line 
training school for agents and has had 
more than seven years in the local 
agency field. 


A&S 


Keelan Named to Head New 


Milwaukee Claims Assn. 


Michael H. Keelan, Catholic Knights, 
has been elected president of the 
newly-organized Milwaukee Accident, 
Sickness & Life Claims Assn. Other 
officers are: Caroll Lewis, Time, vice- 
president; Ethel Schmidt, Mutual 
Benefit H.&A., secretary, and Nolan 
R. Olson, Old Line Life, treasurer. Di- 
rectors are Jean Carey, Association 
Ins. Co., and David Kelly, Continental 
Casualty. 














No Heroes in Richmond? 
Richmond Assn. of A&S Under- 
writers has given up its quest for a 


suitable candidate for its annual 
“hero of the year” award. 

The committee searched the town, 
but just couldn’t find a candidate, 
according to H. Stanley Marmaduke 
of Atlantic Life, president of the as- 
sociation. “It just wasn’t a good hero 
year.” 

Without a qualified hero, the asso- 
ciation gave its award—a $25 check— 
to a newly established poison infor- 
mation center. 


IAAHU Names Six to 
Fill Board, Zone Posts 


Six new men have been named to 
the board of International A&H Un- 
derwriters Assn. to replace retiring 
board members or to serve in areas 
that have been inadequately repre- 
sented. 

Glenn M. Brooks, vice-president and 
director of A&S for Southland Life, 
succeeds Emerson Davis as zone chair- 
man for Texas, Arkansas and Okla- 
homa. Herman Hoskins, vice-president, 
Educators Mutual, relieves St. George 
Grinnan of zone chairman duties in 
West Virginia and Charles Ray, Asso- 
ciates Life, of similar duties in Ken- 
tucky. In addition, Mr. Hoskins will 
work to develop new associations in 
Tennessee. 

Paul Raines, Hoosier Casualty, Des 
Moines, has relieved William Reinsh, 
Massachusetts Bonding, as zone chair- 
man in Iowa. Mr. Reinsh will contin- 
ue to supervise Nebraska. C. T. Tol- 
lefson, Mutual Benefit H.&A., Fargo, 
N.D., has taken over the Dakotas and 
Montana from Sig Bjornson, State Au- 
to, who will continue as board mem- 
ber from Minnesota. 

E. R. Werner, Business Men’s As- 
surance, Albuquerque, will supervise 
association development in Arizona 
and New Mexico, and F. Kenneth 
Stoakes, Loyal Protective, Los An- 
geles, will be zone chairman for Cal- 
ifornia. Mr. Stoakes succeeds Howard 
Nevonen, Washington National. 





Hoosier Sues Employer, 
Claiming He Was Fired 
for Not Buying Blue Cross 


A case test of the validity of corpo- 
ration-union contracts requiring em- 
ployes, as a condition of employment, 
to subscribe to and pay premiums on 
hospitalization and medical expense in- 
surance is to be decided in the courts 
of Indiana. 

The plaintiff, Clyde Rohm, Auburn, 
Ind., alleges he was fired in 1955 from 
his job at Dana Corporation, Auburn, 
because he refused to subscribe to so- 
called Blue Cross insurance written by 
Mutual Hospital Insurance Co. 

Mr. Rohm claims damages of $10,000, 
and seeks triple damages for a judg- 
ment of $30,000 and attorney fees of 
$3,000. 

The case is based on an allegation 
that the defendant, Dana Corporation, 
impeded commerce between its em- 
ployes and all insurance companies 
writing hospitalization and medical in- 
surance, except Blue Cross, and pre- 
vented the plaintiff, Mr. Rohm, and 
other employes from engaging in com- 
merce with such other insurance com- 
panies. 

The suit originally was filed by Mr. 
Rohm in De Kalb circuit court at Au- 
burn, but recently was removed to a 
federal court for the northern Indiana 
district at Fort Wayne at the request of 
the defendant. 





Combined President 
to Head A&S Sales Team 


W. Clement Stone, president of Com- 
bined of Chicago, will head a team of 
12 regional and distrist sales managers 
in selling A&S coverages in Cham- 
paign-Urbana, IIl., in a four-day sales 
experiment. The plan is to give man- 
agement a refresher course in selling. 
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By H. W. Cornelius, Bacon, Whipple & Co, 

































135 S. La Salle St., Chicago, July 23, 195; 
Bid Asked 
Aetna Casualty . 143 Bid 
Aetna Fire ...... 65 66% 
Aetna Life . 207 209 
Agricultural 26% 271% 
American Equitable 30% 32 
American (N. J.) ...... 25% 26% 
American Motorists ... 10% 11% 
American Surety ........... 18 19 
SE RET 30 31 
Camden Fire  .........00. 27% 28 
Continental Casualty ..... 90% 91% 
Crum & Forster com. ... 53% 54% 
ERE ee 38 39 
Fire Association ...... 42 43 
Fireman’s Fund ........ 52 53 
Firemen’s (N. J.) °....... 39 40 
General Reinsurance ...... 47 48 
GRRE FTE sckcnicscericecescosss 26 27 
Globe & Republic ............. 153% 16% 
Great American Fire... 34% 35 
BET ORCG NO oasircns ns ccocssiensercseseanssonies 150% 152% 
TRG TRING. ce cciccceesesccsersenscecyenccmserqnose 3642 37% 
BRORNS (IV. F.)  csrscerererccscere 4134 42% 
Iins. Co. of No. America 10642 108 
BiaryianG CaBualey ......ccccsccccsccccescsssce 35% 36 
WE, TRORITAE orsnssesssseniinccccessecosssssenns 2934 30% 
PDI TTI sicdcsssssdsvsaseciccaceusshbinvunedeom 71 73 
National Union. .............. 35% 36% 
New Amsterdam Cas. ... 46 47 
New Hampshire ..............:00 39 40% 
DEE IIE | icicassucscncavtetnininidoninenits 324% 33% 
I TI occ sccuicccastnceneaceccmennind 21% 22% 
Phoenix Conn. ...... 66 67% 
Prov. Wash. ............. 20 21 
St. Paul F. & M. ....... 59% 61 
Security, Conn. ............. 26 27 
Springfield F. & M.. ... 4342 44% 
Standard Accident ..... 55% 
Travelers 84 
U.S.F.&G 674 
U. S. Fire 23 








Tenn. Agents to Meet 
Oct. 21-22 in Chattanooga 


Insurors of Tennessee will hold its 
annual meeting Oct. 21-22 at the Read 
House, Chattanooga. The feature of the 
meeting will be a discussion and reso- 
lution of the association’s advertising 
plans. The state public relations com- 
mittee has outlined an extensive pro- 
gram costing about $14,000 a year over 
the next three years. In addition, there 
is the NAIA program which the asso- 
ciation is strongly supporting. 

With two advertising programs, the 
question is what to do with both of 
them, and this will be discussed at the 
annual meeting. The Tennessee direc- 
tors have instructed their PR commit- 
tee to employ an advertising firm to 
coordinate the Tennessee program of 
“insuror insured” with the NAIA cam- 
paign, in order to continue the benefits 
which the group has had from its own 
promotion. 





Fireman's Fund Wins 
S. F. Chamber Award 


Fireman’s Fund group has won the 
San Francisco Chamber of Commerce 
award of progress for its new home 
office building. The award is presented 
annually to companies whose major 
building programs have enhanced their 
areas of the city and have created new 
employment. 


Cooney Files Answer 


John R. Cooney, former president of 
Loyalty group, has filed an answer in 
Essex county court, Newark, denying 
that he misappropriated $668,942 of 
company funds to his own use. The 
answer was in reply to a civil suit by 
Loyalty group, seeking to recover a 
total of $668,942. 

Mr. Cooney also was indicted by 
a grand jury in Essex county for al- 
legedly converting $161,206 in compa- 
ny funds to his own use. Trial of that 
action has been set for Oct. 21. 





Insurance Women of Columbus, O., honored 
Miss Lilliam F. Lane, newly elected treasurer of 
the national association and a member of the 
Columbus association. Among the guests was 
Miss Eileen Cleary of Cleveland, director of 
Region IV of NAIW. Miss Frances Burnette, 
Mrs. Mary Bidlack, Miss Zora Wohlstein and 
Miss Ruth Phillips were in charge of arrange- 
ments for the luncheon for Miss Lane. 
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N. v.Y. WC Rate Bureau Study Results Given 


(CONTINUED FROM PAGE 12) 





po 
tion of a five year average is a realis- 
tic basis for obtaining reasonable loss 


development factors and that no 
change should be made in the pro- 
cedure, particularly no temporary 


change. The board contends the use 
of a shorter period would tend to pyr- 
amid the effect of temporary condi- 
tions. However, the board did use the 
average of the three most recent pol- 
icy years available in the 1956 general 
rate revision. Loss development factors 
include the experience of self rated 
risks while the policy year statistics 
used in the calculation of the over-all 
rate level and for classification rela- 
tivity purposes are based on experience 
excluding such risks. This procedure 
seemed illogical to the examiner and 
he recommends that for accuracy and 
uniformity the calculation of loss de- 
velopment factors be based upon ex- 
perience excluding self rated risks. 
. . e 

8. In the calculation of loss con- 
stants, self rated risks should be ex- 
cluded from the total of risks above 
$500. 

9. It is questionable whether the 
10% additional loading is necessary in 


' calculating the present value of future 


payments in permanent total cases. 

10. There is one cent per $100 of pay- 
roll added to the manual rate for ca- 
tastrophe losses, except window 
cleaning, where no charge is made, and 
dust disease, aircraft and explosives, 
where the charges are substantially in 
excess of one cent. A study should be 
made of all catastrophe charges as to 
their necessity or possible modifica- 
tion. 

ll. Rates for liability under admir- 
alty jurisdiction apparently need re- 
view. 

Following are the comments of the 
rating board: 

1. The classification committee will 
study the possibility of eliminating or 
minimizing errors in store classifica- 
tion. 

2. A preliminary study indicates 
the possibility that an adequate sam- 
pling of the present insurers’ auditing 
results might achieve the objective 
suggested by the examiner without in- 
creasing the number of test audits. 

3. The rates committee has voted 
to adopt the rule of National Council 
on Compensation Insurance on this 
subject, except that $10,000 should be 
substituted for $25,000 as the amount 
of standard premium above which ret- 
rospective rated risks may elect to 
limit its WC losses to within $10,000. 
This will eliminate the charge for loss 
limitation for risks below $10,000 and 
make the loss limitation optional for 
other risks. 


4. The board’s judgment is that the 
possibility of greater accuracy as sug- 
gested by the examiner is outweighed 
by the impracticability of the method 
to carry it out and the desire of in- 
sured to know in advance the indi-ated 
amount he is going to be charged. The 


| Tates committee has voted that hazard 





group assignments should continue to 
be based upon estimated rather than 
final audited premiums. 

5. The rates committee has voted 
to reduce the ranges of discrepancy 
permitted in retrospective rating plan 
D for determining the basic premium 
factors from 1% to .5% 

6. Additional study is being made 
of this matter and further data is being 
asked from insurers. 

7. Exclusion of self rated risks 
from calculation of development fac- 
tors would make it impractical to use 


composite year experience in develop- 
ment factor indications. Studies by 
staff indicate there is no substantial 
difference in development factors 
whether self rated risks are excluded 
from their calculations. 


8. The rates committee has voted 
to exclude the experience of self rated 
risks from the calculations of loss con- 
stants for the latest year of experience 
and for any earlier years where such 
exclusion may be practical. 


9. This has been referred to the 
actuarial committee for further con- 
sideration. 


10. The rates committee has voted 
to reduce by 15% the over-all loading 
for dust disease exposure and will de- 
termine how the reduction is to be 
accomplished on individual classifica- 
tions. The committee will review the 
matter again within five years. 

11. This matter is being studied. 





Greatly Expanding N. Y. 
Mutual Agents’ Committees 


Paul A. Garrick of Medina, president 
of Mutual Agents Assn. of New York 
State, and Roderick L. Geer, executive 
secretary, have revised and greatly ex- 
tended the committee structure of the 
association. The trouble with most 
trade associations is that too few are 
doing too much for too many, Mr. 
Garrick said. 

Appointments so far confirmed are 
legislative, Charles R. Kroeger of Nor- 
wich, chairman; anti-coercion, Thomas 
Coxsee of Minoa; agency management, 
Charles M. Wheeler of Mount Morris; 
public relations, John C. Rosenkrans of 
Seneca Falls and Martin R. Schneider 
of Canandaigua, co-chairmen; agency 
continuation, Clark V. Stafford of 
North Tonawanda; fire and traffic safe- 
ty, Henry A. Smith of Utica; mem- 
bership, Ira D. Keiter of Albany; down- 
state and Long Island association, 
George P. Tobler of Smithtown, and li- 
aison, G. W. Milbrandt of Pelham. 

The agency continuation program 
will include a program of high school 
scholarships to be awarded promising 
students for entrance into the agency 
business. 





Tells How to Pay New 
Ohio Agents Exam Fee 


Superintendent Vorys of Ohio, in a 
bulletin to companies, has told how 
the new agents examination fee of $5 
is to be collected. 

On and after Aug. 20, all applicants 
for agents license must pay the ex- 
amination fee by check or money or- 
der attached to the application. The 
Ohio department will not accept pay- 
ment by the appointing company or 
agency, since the law creating the fee 
specifically prohibits such payment. 

As a further guide, Mr. Vorys sug- 
gests that applications which will not 
be received by the department before 
Aug. 12 be accompanied by the fee, 
since those received after that date 
could not be processed and the exam- 
ination given prior to Aug. 20, the 
effective date of the act. Applicants for 
licenses who have not paid the fee 
will be refused admission to examina- 
tions held after Aug. 19. 





IASA Elects McWilliams in Ohio 


Central Ohio chapter of Insurance 
Accounting & Statistical Assn. has 
elected Clifford McWilliams, Republic 
Indemnity, president; E. T. Landthorn, 
Automobile Club, secretary, and Rich- 
ard A. Sellars, Motorists Mutual, treas- 
urer. Messrs. Landthorn and Sellars 
and S. S. Kerr, Shelby Mutual, were 
named directors. 





Continental Casualty, has opened an 
A&S branch office in Des Moines 


with A. D. Renner as manager. 
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Do your insureds’ policies fit today’s 
semi-inflationary conditions—or have 
replacement costs far outgrown their 
existing coverage? Do your own books 
show the soundest, most profitable 
“balance of growth” between in- 
creased policy face values and 
greater number of policyholders? 


Dubuque F & M has been making an intensive study 
of just such factors in today’s economy. A friendly 
discussion with your Dubuque F & M man may prove 
invaluable to you right now. He’ll gladly call on 
you—if you'll just write and tell us your ‘““Welcome”’ mat is out! 
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G0 NORTHWESTERN, 


for prompt, equitable 
daims adjustments 





Whether it’s a burned chair 
or a total loss, Northwestern 
takes the position that all 
legitimate claims should 
receive prompt handling and 
fair settlement. Such an 
attitude can help build good 
business for you when you 
represent Northwestern. 


Send for your copy of Black- 
board review, an informative : 
booklet on the Commercial / —~~_ 
Property Coverage. Write to 7s 
Northwestern Mutual Insurance Company, 
217 Pine Street, Seattle 1, Wash. 


NORTHWESTERN 


MUTUAL INSURANCE COMPANY 
FIRE - CASUALTY: AUTO 


HOME OFFICE * SEATTLE * WASHINGTON 


~—s—o 

Chicago Columbus Dallas Denver Houston Los Angeles Missoula New York Oklahoma City 

Phoenix Portland Raleigh Salt Lake City San Diego San Francisco Spokane St. Louis 
Canada. Vancouver Calgary Edmonton Saskatoon Winnipeg 


[ urmerly Northwestern Mutual Fire Association 





10 years. This reflects not merely 
more power equipment but more val- 
uable and complicated equipment re- 
sulting from the development of auto- 
mation. Examples of the impact of this 
situation on insurance are General 
Motors’ Lavonia fire and Standard Oil 
of Indiana’s Whiting fire. In addition, 
the impact of U&O losses, now cus- 
tomarily insured, tends to increase 
geometrically with the direct loss aris- 
ing from such events, because of the 
effect of the loss in curtailing the pro- 
duction of other plants which are de- 
pendent on using products manufac- 
tured by the primary plant. 

A similar analysis can be applied to 
boiler and machinery, he added. The 
increased cost of automatic machinery 
and the increased importance of a sin- 
gle machine in the production process, 
not merely of the damaged plant but 
of dependent plants as well, have pyr- 
amided losses from loss of use cover- 
age. As a result, reinsurers are asked 
to furnish capacity for potential losses 
sometimes astronomical compared 
with coverage needed to _ protect 
against similar prewar losses. 

In addition, he continued, new in- 
dustrial processes and products are 
creating new catastrophe hazards. 
These hazards affect not only work- 
men directly engaged in production 
but also the property or persons of 
the public. This is particularly true in 
the chemical and metallurgical indus- 
tries. Here the demand for something 
new has occasionally outrun the abil- 
ity of industrial technicians to pro- 
vide for its safe development and use, 
so that insurers and reinsurers are 
asked for high limits of liability, high 
catastrophe potential, and occasional- 
ly have to meet an obligation to make 
high loss payments. 


The latest illustration is the prob- 
lem of providing insurance for public 
liability hazards arising out of the 
peace-time use of nuclear energy, he 
said. Two separate syndicates have 
been organized to write this insur- 
ance. They have pledged a net do- 
mestic capacity for third party cover- 
age of approximately $42 million, with 
the expectation of a total of $60 mil- 
lion when world-wide foreign reinsur- 
ance can be brought into the picture. 
In addition, pools have been organ- 
ized to write the physical damage cov- 
erage on nuclear installations for a 
total net domestic capacity slightly 
greater than the third party capacity, 
and this may also exceed $60 million 
when supplemented by similar foreign 


reinsurance. Changes of this magpj. 
tude bring new needs for insurance 
and force a reappraisal of the capacity 
of direct insurance and the world-wig 
reinsurance market. 

Another item taxing the facilities g 
the direct insurers and challenging ty 
reinsurers is products liability. Two 
factors have contributed to make this 
an area of particular importance, Ip 
addition to the increasing complexity 
and integration of industrial processes 
public attitude has changed on search. 
ing out the ultimate tort feasor, For 
example, take the commercial air. 
plane and products public liability, 
When the Douglas DC-3 was intro. 
duced in 1935 the capacity of the 
plane was 21 with a crew of three, 
and the cost of the plane itself was 


less than $200,000. Investigative pro. | 


cedure of the causes of crashes on air. 

lines was elementary and the results 

of an accident generally eliminated 

any material which could furnish 

proof of the proximate cause. 
e e e 


The war brought a change in this 


_ 





situation. Investigative procedures de- 
veloped rapidly until it was often 
possible from an analysis of what 
remained after an accident to reason- 


ably determine the primary cause of | 
the crash. This was the beginning of | 
efforts to pass liability back to the | 


manufacturer of the failing part di- 
rectly responsible for the crash. The 
procedure has been perfected until to- 
day causal relationship can be estab- 
lished in many cases. At the same 
time, the costs of commercial air 
transport planes have steadily mount- 
ed until the newest type in use costs 
in excess of $2 million. Such planes 


ne | ee mel! ee ee el | ee ee ee Te, i . ae 


carry from 60 to 80 passengers with | 


a crew of five. Jet transports to be 


delivered in 1958 will cost from $4, | 
500,000 to $6 million, and will carry | 


from 120 to 200 passengers probably 
with a crew of six. 

Today, with inflated values for per- 
sonal injuries, higher workmen’s com- 
pensation claim costs and plane costs, 
the crash of an individual transport 
plane which can be attributed to a 
defective product for which the part 
manufacturer is allegedly liable may 
run as high as $5 million, or 10 times 
prewar cost, he said. The new jet 
transports presently on order will 
more than double this potential cost. 
When to this one adds the indirect 
cost attributable to sister ship liabil- 
ity arising because of the forced 
grounding of similar planes with com- 
parable defects, it is obvious that prod- 
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. . tenacity .. 





The driving force of 
every successful agent 


. ambition . . . guts. Mix 


these precious virtues into one power-packed word, and 
that word would be gumption. Show us an insurance agent 
with gumption and we’ll show you a leader, a true success. 
Ever notice that, almost invariably, such men represent 
the better, more successful insurance companies? 
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ucts liability is a major problem to 
the air transport industry as well as to 
jnsurers and reinsurers. 

Before the war, products liability 
claims arose principally from the man- 
ufacture and sale of foods, drugs, cos- 
metics and pharmaceutical products. 
Today, such claims arise from the 
manufacture and sale of all types of 
products including industrial machin- 
ery and even from furnishing of en- 
gineering design and technical advice. 

The problem of malpractice liability 
is another area somewhat related. Li- 
ability arising out of the operation of 
hospitals and the performance of sur- 
gical and medical service presents a 
rising problem to those engaged in 
such professions and is a definite chal- 
lenge to the capabilities of insurance 
and, in turn, to the capabilities of re- 
insuranee. Problems of similar type are 
gradually extending to all areas where 
independent professional advice is 
rendered, such as to accountants, law- 
yers and even to insurance agents. 

. e. e 

Closely related to products liability 
is insurance against loss arising from 
the breach of a warranty of perform- 
ance, Mr. Yount commented. Some un- 
derwriters believe this is carrying the 
assumption of risk by insurers too far, 
that business concerns should assume 
as a matter of ordinary business run- 
ning expense their liability for the 
development and marketing of prod- 
ucts which will perform according to 
specifications. Nevertheless, demand is 
increasing for coverage in this area 
and here again reinsurers will prob- 
ably play a part in the assumption of 
a new type of risk. 

As to the impact of changing social 
attitudes on insurance and their effect 
on reinsurers, the most important is 
the one having to do with the practical 
application of legal liability. The 
change in attitude is expressed in the 
changing concept from one of sole neg- 
ligence to comparative negligence. This 
has been expressed in a few states by 
changes in their statutes. In other 
states the same end is being ap- 
proached by the attitudes applied in 
settlements and jury verdicts and even 
by action of the judiciary. The effect 
is to bring into the field of liability 
insurance for payment, many cases of 
a type which were formerly regarded 
as “no liability” cases because of con- 
tributory negligence. 

A more significant change in social 
viewpoint is the revolution under way 
with regard to the value of serious 
third party accidents. The increase in 
liability claim costs, which concerns 
both the insurer and the reinsurer, has 
been relatively greater for the serious 
accidents than for the minor accidents. 
Reasons for the change in attitude are 
various. One is the general effect of 
inflation, while a second is a much 
more wide-spread knowledge as to the 
presence of insurance. A third is un- 
doubtedly the increased use of dra- 
inatic presentation on the part of cer- 
tain elements of the legal profession. 
In any event, the combined effect adds 
to the problems of reinsurers in their 
role as absorbers of the impact of 
shock losses. 


Catastrophic losses involving inju- 
ries to numbers of persons or to num- 
bers of property owners are increasing. 
Many of the reasons for this increase 
are inherent in some of the factors 
above. In workmen’s compensation, 
with the advent of higher weekly ben- 
efits for lifetime in the event of total 
iMcapacity and unlimited medical ex- 
penses, even one injured workman 
May, under some circumstances, pre- 
Sent a total loss in excess of $250,000. 


The Texas City disaster in 1947, re- 
sulting in 551 people killed, 3,000 
seriously injured and damage to prop- 
erty of $60 million, was the worst WC 
catastrophe on record, costing about 
$2 million. Were this catastrophe to be 
repeated under today’s conditions in 
one of the states with benefit levels 
more nearly in keeping with today’s 
wage scales, it could cost easily five 
times as much. Mention has been 
made of the catastrophe potential in 
air travel. Highway and rail transport 
afford similar catastrophe potentials, 
particularly with automatic controls 
on the railroads and their possible 
failure. 


The most spectacular physical dam- 
age catastrophies arise from tornadoes, 
hurricanes, etc. Here property has 
grown in value per person, insurance 
to value has increased, there are more 
properties covered, and there are 
heavier concentrations of population. 
Reinsurance underwriters need to 
know if the world’s weather remains 
subject to the law of averages, or if, 
as some meteorologists have stated, 
it is in process of permanent change. 

These things result in a demand for 
higher limits of liability in third party 
coverages and the requirement of ca- 
tastrophe covers among large buyers 
of property insurance. Up to a few 
years ago it was very unusual for a 
buyer to request limits of liability in 
excess of $1 million. But a recent 
American Management Assn. study 
shows that excess limits currently are 
being purchased approximately three 
times the limits of four years ago. A 
corporate buyer wants to make sure 
first, that corporate assets are ade- 
quately protected. The price of the 
coverage is not the deterrent to pur- 
chase of high limits as it formerly was. 
Recently a buyer who had never pur- 
chased limits in excess of $1 million 
requested limits of $10 million on the 
renewal of his policy. When it was 
pointed out to him that he had a very 
normal operation without any obvious 
catastrophe exposure, his reply was 
that the high limits represented “sleep 
insurance.” 

Though the liability may be ex- 
tremely remote, the reinsurer is under 
the same obligation as the primary in- 
surer to protect his resources and the 
integrity of his insurance fund. The 
volume of requests for high single 
limit or catastrophe coverages is 


straining the reinsurance market as 
never before. More and more the re- 
insurance market becomes a_ world- 
wide market. 

Mr. Yount concluded that a tremen- 
dous expansion of the reinsurance fa- 
cilities to be required can be obtained 
by mobilizing to a substantial degree 
the inherent capacity of the primary 
writers as reinsurers. Almost all pri- 
mary writers occasionally provide re- 
insurance capacity. In good times this 
is likely to result in competitive prac- 
tices which are ultimately unsound 
both for the primary writer and for 


the reinsurer, he declared. Favorable 
conditions tend to produce extravagant 
practices by way of excess commis- 
sions and expenses which cannot sur- 
vive a cycle of adverse experience. On 
the other hand, a proper organization 
of direct writing capacity on a quota 
share of reinsurance through expan- 
sion of the idea of pools and syndicates 
is perfectly feasible and with proper 
management can go a long way in 
solving a portion of the problem of the 
reinsurers in contributing sufficiently 
to today’s demands for reinsurance 
capacity. 
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Johnson Views Current Atomic Coverage Problems 


(CONTINUED FROM PAGE 4) 





dustries—electric power, aviation and 
chemical processes—the cycle has 
been slow enough to permiit the in- 
surance business gradually to provide 
the limits and amounts of insurance 
required. In the atomic industry field, 
however, he said, this does not ap- 
pear possible because of the huge 
amounts of maximum liability and be- 
cause of the impetus which the fed- 
eral government has given to the 
atomic industry development under 
the atomic energy act. Thus the gov- 
ernment has a special interest in see- 
ing that peacetime atomic energy uses 
are not retarded, which means that 
the government has an interest in 
providing the necessary financial pro- 
tection for the industry and in pro- 
tecting the public. 

The suggestion has been made that 
the government take over development 
of atomic power directly, thus avoid- 
ing questions concerning financial pro- 
tection for private operators. But, Mr. 
Johnson pointed out, this leaves un- 
settled the question of protection to 
the public because it relegates claim- 
ants to recovery under the federal 
tort claims act, which requires proof 
of fauli through negligent or wrong- 








ful act of government employes and 
not through the exercise of a discre- 
tionary function, which was the basis 
on which the government escaped li- 
ability for the Texas City disaster. 

Mr. Johnson pointed out that private 
insurance is available now through 
the Nuclear Energy Liability Insur- 
ance Assn. with a risk capacity of 
about $35 million in stock insurers 
and through Mutual Atomic Energy 
Liability Underwriters, with a per risk 
capacity of about $7 million, which, 
with reinsurance, makes _ available 
about $60 million per installation. The 
two pools have dovetailed their efforts 
and will issue identical policies at 
identical rates under a reciprocal ar- 
rangement which will permit maxi- 
mum use of joint capacity, he said. 
In addition Nuclear Energy Property 
Insurance Assn. provides first party 
property cover up to $40 million per 
risk in stock companies, and the mu- 
tuals have a syndicate for writing 
about $4 million, again with an iden- 
tical policy and rate schedule. This 
provides about $65 million per instal- 
lation, with available reinsurance. 

While private liability insurance 
and government indemnity as outlined 
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INSURANCE ANALYST 
Immediate position with nationally known Service 
Company. Requires knowledge of Fire and Cas- 
ualty forms and markets. Travel in Midwest 
states. Attractive remuneration determined by 
ability. Submit experience, education and age. 
Address Box V-44, c/o The National Underwriter 
Co., 175 W. Jackson Bivd., Chicago 4, Illinois. 





AGENCY FOR SALE 
Reasonable Price 
A long established fire and casualty 
agency with terrific potential in pleasant 
small town. Would be excellent for young 
ambitious agent or retiring field man. 
Write P. O. Box 35, Defiarce, Ohio. 








PERSONNEL DIRECTOR 


Male, Age 30 to 40, wanted by large multiple 
line fire and casualty company home office in 
East. Must have job and personnel evaluation 
experience, preferably with insurance back- 
ground. When replying, give full particulars as 
to age, education, past experience. Salary open. 
Address Box V-46, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








DALLAS FIELDMAN AVAILABLE 
On commission basis plus contingent, or as 
General Agent for established multiple line com- 
pany already admitted or to be admitted in 
Texas. Have excellent following and reputation. 
Replies confidential; not considered obligatory, 
but only exploratory. Reply Box V-48, c/o The 








FOR SALE 
CASUALTY INSURANCE AGENCY 

in central Indiana doing income tax work. 
Net income over $8000. Annually. Low initial 
investment will include Real Ltate, Office 
equipment and furniture. Must be seen to be 
appreciated. Address Box V-73, c/o The 
National Underwriter Co., 175 W. Jackson Bivd., 
Chicago 4, Ill. 








GENERAL ATTORNEY 

AND HOUSE COUNSEL 
For large multi-line casualty company wants 
position in Chicago as assistant claim manager 
of large insurer, or claims manager of small. 
Considerable experience in legal practice and 
in all phases of claims work. Write Box V-83, 








with six years experience in fire, inland marine, 
auto, casualty and wet marine fields. Highly 
qualified in all Ceok County procedures. Presently 
Asst. Mgr. with all related responsibilities. Willing 
to specialize in inland marine and wet marine. 
Address Box V-80, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 


. - c/o The National Underwriter Co., 175 W 
cieoee ? roe Co., 175 W. Jackson Bivd., Jackson Blvd., Chicago 4, Illinois. 
INSURANCE ADJUSTER AVAILABLE 
AVAILABLE Twenty-three years experience production un- 
Industrious Insurance Adjuster Available. Age 35, derwriting, idelity, Surety and Burglary. 


Seventeen years company, six years General 
Agents. Presently em loyed, desire to relocate, 
age forty-five. Excellent references by various 
a managers. Write Box V-85, c/o The 
National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 








FIRE & CASUALTY COMPANIES 
WITH NEW LIFE AFFILIATES 
Experienced Life Brokerage Supervisor desires 
opportunity with Fire and Casualty company 
having a new life affiliate. Have developed 
economical brokerage method for stimulating 
life production from fire and casualty agents. 
Write Box V-78, c/o The National Underwriter 

Co., 175 W. Jackson Blvd., Chicago 4, IIl. 








SPECIAL AGENT 


Florida general agency needs multiple line 
special agent who can produce through good 
agents and who will travel consistently. Replies 
confidential. Address Box V-76, c/o The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
- Chicago 4, Ill. 











CLAIM MANAGER 


A progressive, midwestern casualty com- 
pany needs a claim manager—a man who 
is capable of assuming full charge of its 
growing Claim Dept. 

Applicant must have organization ability, 
field experience in handling claims, some 
examining experience and be a college 
graduate (preferably an attorney). Salary 
open, commensurate with applicant's abil- 
ity. Write to Box No. V-42, The National 
Underwriter, 175 West Jackson Blvd., Chi- 
cago 4, Illinois. 








in the current bill are payable only 
upon the establishment of liability, 
Atomic Energy Commission has final 
authority to settle claims against the 
government on a fair and reasonable 
basis, he said. This is so AEC need not 
be bound by legal technicalities in a 
situation where the courts have not 
yet had a chance to establish new 
rules for new problems arising from 
radiation. 

Mr. Johnson said it would be re- 
grettable if the provisions of the gov- 
ernment indemnity and the provisions 
of private insurance were not both 
coextensive and coterminous. To this 
end, the insurance business has rec- 
ommended that the definition of a 
nuciear incident include a specifically 
definable reference to bodily injury 
as well as property damage which 
would be in accord with NELIA’s lia- 
bility policy. 

The bill reported out by the joint 
committee on atomic energy of Con- 
gress defines public liability so as to 
include first party property damage 
claims for damage to off-site property 
owned by the nuclear reactor opera- 
tor. But this extended protection by 
the government under the bill is con- 
ditioned upon similar coverage by pri- 
vate insurance. This has posed a dif- 
ficult problem for the private liabil- 
ity insurers “since the inclusion of 
first party claims under a typical lia- 
bility policy is completely contrary to 
all past practice.’’ This has been point- 
ed out to the Congressional committee 
by the insurance business. 

One solution to this problem would 
be for the private property insurers 
in this field to extend their first party 
cover to include off-site property in- 
cluding non-contiguous off-site prop- 
erties. But the program of the private 
insurers does not include payment for 
loss of use, whereas inclusion of such 
claims under the liability insurance 
program or under government indem- 
nity program would allow claims for 
loss of use. Also, the limit of private 
insurance would not be adequate for 
operators or others whose off-site 
property values run into many mil- 
lions more than the present capacity 
of private insurance for covering prop- 
erty as respects nuclear incidents. 

He observed that the insurance 
business has been studying the desira- 
bility of expressly excluding radiation 
hazards from standard coverages and 
of offering limited endorsements which 
for special premium assume all or a 
part of the coverage expressly exclud- 
ed. These studies have been more or 
less held in abeyance awaiting the 
outcome of pending federal legislation. 
Federal legislation will illuminate the 
possible avenue of subrogation recov- 
ery, which could influence the will- 
ingness of property insurers to ven- 
ture into this uncharted area of first 
party property coverage against nu- 
clear perils. 





FIRE & MARINE STATE AGENT 
AVAILABLE 


5 years experience. Thoroughly qualified through 
major stock experience. Heavy Fire. College. 
Now located in Detroit—desirous of position in 
Boston area. Address Box V-53, c/o The National 
Underwriter Co., 175 W. Jackson Bivd., Chicago 








FIELD SALES OPPORTUNITY 
No Travel 
American States needs another Multiple- 
Line fieldman to serve agents in our home 
office city . . . an excellent opening for a 
young man on the way up to increase his 
present income and assure his future. 
Write: Mr. John Phelan 
American States Insurance Company 


P.O. Box 1636 





Indianapolis, Indiano 
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Royal-Globe Has Fire 
Underwriting Unit 
at Cleveland for Ohio 


Royal-Globe has made complete fire 
underwriting facilities available in its 
Cleveland regional office, which wil] 
handle fire business in Ohio and 
Boone, Campbell and Kenton counties, 
Kentucky. 

This supplements the existing cas- 
ualty underwriting provided by the 
group’s offices in Cleveland and Cin- 
cinnati and is a part of the group’s 
program of locating complete under- 
writing facilities in the field. 

Charles T. Cardno, who formerly 
handled fire underwriting for Ohio 
from New York, has been transferred 
to Cleveland to head the new fire un- 
derwrirint unit. The entire operation 
is under the supervision of Robert C, 
Walker, who manages the region for 
Royal-Globe. 

Special Agent Donald Engle has 
been assigned to the Cuyahoga county 
(Cleveland) field to assist State Agent 
Robert Bright. Special Agent Harold 
Dorzweiler has been assigned to Cin- 
cinnati. 

Mr. Engle, a graduate of Royal- 
Globe’s production course in New York 
recently was a field trainee in Cleve- 
land. Mr. Dorzweiler, who attended the 
production school, recently has been 
with the Chicago office. 


22 Field Changes Are 
Made by Travelers Ind. 


Travelers Indemnity has made 22 
field changes. 

Warren T. A. Geary, who has been 
fidelity and surety supervisor at 
Cleveland, has been appointed assist- 
ant superintendent of those lines at 
Chicago. 

The company has appointed 18 field 
supervisors—in fidelity and_ surety, 
Don G. Bartlett at Worcester, Mass.; 
Harold R. Smith, Los Angeles; Gerald 
A. Walsh, Minneapolis; and Paul W. 
Houck, Reading, Pa. 

In casualty, fidelity and surety, Don- 
ald J. Cullen, Grand Rapids; Lyndon 
T. Abbott Jr., Newark; David M. 
Champe, Charleston, S. C.; T. Earl 
Bacon, Jacksonville; Robert T. Cronin, 
Worcester; L. R. Nelson, Minneapolis; 
David Q. Walker, Detroit; Ronald R. 
Chapman, Toledo; Francis J. Lenz, 
Grand Rapids, and Kenneth E. Barker, 
Dayton. 

In fire and marine, Ronald V. Mar- 
tin, John street, New York; Roy D. 
Hale, Wichita; John J. Schnurman, 
Hartford; and Edward J. Kelly Jr. 
Dallas. 

Charles D. Suitch transfers from 
Baltimore, where he has been casual- 
ty, fidelity and surety field supervisor, 
to Reading, where he adds fire and 
marine to his duties. Robert D. Mow- 
ers transfers from Des Moines to De- 
troit in casualty, fidelity and surety. 

A. E. Linsmaier, field supervisor at 
Cincinnati in casualty, fidelity and 
has fire and marine added. 


Shuttleworth Albany 


Manager of Boston 


John A. Shuttleworth has been ap- 
pointed manager of the Albany office 
of Boston and Old Colony. He joined 
the group in 1949, was casualty under- 
writer at the home office, transferred 
to Albany as supervising underwriter 
in 1954 and later became multiple line 
special agent there. 








William R. Carey, joint manager of 
the aviation department of Stewart, 
Smith & Co., New York, has been 
elected a director of Pennsylvania Ex- 
change Bank of New York City. 
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Lawyer Gives Settlement vs Trial Factors 


(CONTINUED FROM PAGE 9) 





plaintiff or defendant, thoroughly to 
canvass settlement possibilities prior 
to trial and give his client a sound 
appraisal of the strengths and weak- 
nesses of his case. However, he warned, 
remember that if negotiations break 
down the client no doubt will find 
himself engaged in trial. There, careful 
consideration should be given to the 
extent to which he should disclose his 
evidence to his opponent. 

. = a 

Invariably, the plaintiff in a per- 
sonal injury case will claim a loss of 
earnings. If he had a complete set of 
pooks and records which showed the 
figures that went into his tax returns, 
no one would say that he could not be 
ordered to produce them. The same 
information does not become any the 
less obtainable just because it has been 
written on a governmental form. Mr. 
McGough is a great believer in de- 
manding the production of copies of 
income tax returns to obtain detailed 
information about plaintiff’s earnings 
and the deduction claimed by him. If 
plaintiff's attorney refuses to furnish 
a copy of his client’s income tax re- 
turns, counsel can move under rule 34 
of the federal rules of civil procedure 
for an order requiring plaintiff to pro- 
duce and permit defendant to inspect 
and copy his returns. 

The income tax return usually 
throws light on the controversy before 
the court and will probably lead to the 
discovery of admissible evidence. Rule 
34 requires a showing of good cause, 
but that rule should be given a liberal 
construction. If a plaintiff seeks to 
avail himself of the processes of a court 
to recover substantial damages for his 
loss of income, it is only reasonable 
that he should comply with the oppo- 
sition party’s demand for inspection 
of copies of his income tax returns. 

In a recent case, a 275 pound pro- 
fessional wrestler sued for $500,000 for 
injuries suffered when he fell down a 
flight of steps in a hotel. No one knows 
how to stage a fall better than a 
wrestler. The entries in the hospital 
chart indicated his disability was the 
result of hysteria, but apparently none 
of his doctors had nerve enough to so 
advise the 275 pounder. 

. s . 
_ After a long period of hospitaliza- 
tion he hobbled about on crutches. He 
brought suit in federal court alleging 
that he was a citizen of a foreign 
country and had been in the U.S. only 
a few years. He claimed a tremendous 
loss of income because of his inability 
to wrestle. Demand for the production 
of his tax returns met with strong ob- 
jection. Plaintiff claimed he had lost 
the copies of his returns. The court 
ordered him to produce the returns, 
stating that information as to plain- 
tiff’s prior earning capacity, as reflect- 
ed in his income tax returns, was of 
prime importance in determing the ex- 
tent of the damages he had suffered. 

No returns had been filed. He 
claimed he had paid someone a fee to 
make out his returns and paid the tax 
in cash but did not get receipts. He 
Msinuated that somebody in the tax 
department had two pockets. When the 
Case came on for trial, three husky 
federal and state revenue men and one 
man from the intelligence division hap- 
pened to be in the front row of the 
courtroom and it was then that plain- 
tiffs hysteria began to evaporate. Dur- 
ing trial a reasonable settlement was 
effected, which the wrestler shared 
with the revenue agents. 

Production of copies of income tax 
Teturns should not be overlooked by 


plaintiff’s attorney, Mr. McGough said, 
in order to save his client from embar- 
rassment and the possibility of having 
to explain to revenue men a variance 
between the amount of income report- 
ed in his return and that given in his 
sworn testimony. 

A violent explosion occurred in a 
small town in Minnesota one January 
night which resulted in hundreds of 
thousands of dollars in property dam- 
age to several hundred people—and 
claims for many times that amount. To 
determine liability, the court ordered 
a separate trial of the issue of negli- 
gence. Thereafter, the court appointed 
a master to determine the extent of 
the damage of each claimant. Here 
again production of income tax returns 
was demanded, and after strenuous op- 
position the master ruled that they 
should be produced. The first plaintiff 
to testify was a merchant claiming 
about $75,000 worth of damage to the 
contents of his store. However, just 12 
days before the explosion he had filed 
his income tax return and informed 
the government that he had only $5,000 
worth of merchandise on hand. The 
merchant was merely asked to produce 
invoices for the $75,000 worth of mer- 
chandise he purportedly received dur- 
ing the first 12 days of January. By 
the end of the week the plaintiffs were 
getting reasonably close to the truth 
as to the extent of their damage, and 
a settlement was effected. 

These examples, he said, point out 
that it is far better to let the plaintiff 
hang himself with his own income tax 
records than to wait until the court- 
room and, through clever cross-exam- 
ination, hope that lightning will strike. 

7 . ° 

Mr. McGough believes plaintiff’s dis- 
covery deposition should be taken in 
practically every personal injury case. 
Not only does this get the plaintiff’s 
version of the accident, but defendant’s 
attorney has an opportunity to observe 
his appearance, his personality, or lack 
of it, and is in a position to decide 
whether he is telling a straightforward 
story that might appeal to a jury. The 
discovery deposition also gives insight 
into plaintiff’s past history. For exam- 
ple, during trial counsel would never 
dare ask whether or not he had ever 
been convicted of a crime unless he 
was certain of the answer. 

The pre-trial conference affords an 
excellent opportunity to sort out, sim- 
plify and pinpoint the facts the at- 
torney will use to meet the other side’s 
claims, Mr. McGough said. 

Trial counsel must make an honest 
effort to settle, he said. But if advan- 
tageous settlement is impossible, “go 
into court, try your lawsuit and let the 
chips fall where they may.” 





Successful Insurers 
Advertise 50% More 


(CONTINUED FROM PAGE 8) 

be used on new coverages, can be con- 
trolled by territory, and can be timed, 
and the expense can be controlled. Re- 
sults can be measured. Buffalo printed 
three letters, supplied agents with 
them and insert material to illustrate 
the coverage, made the whole package 
available in reasonable quantities free 
if agents would prepare the list and 
do the addressing and posting. In their 
first six months agents ordered and 
used 50,000 with very satisfactory re- 
sults. The annual cost represents 6% 
of the advertising budget. 

A company of the Buffalo’s size can’t 
afford to get into newspaper, maga- 
zine, radio or TV advertising direct to 


the public, Mr. Ehre said. About the 
only advertising that Buffalo can di- 
rect to the buying public is direct mail, 
perhaps some cooperative advertising 
with agents or by means of match book 
covers. 

However, he is convinced of the 
need for advertising in the insurance 
business publications. A standard stock 
insurer is not engaged so much in 
selling itself to the policy buying pub- 
lic as it is in selling itself to the local, 
independent agent, he said. This is 
pre-conditioning of prospective agents 
to gain identity and acceptance in the 
market place and contracting with 
agents on the best possible terms. To 
do this ‘“‘we must present our messages, 
our word pictures, to the vast market 
of independent local agents in the 
trade papers which they are accus- 
tomed to read.” 

All this accounts for 69% of the 
Buffalo budget, which leaves 31% for 
advertising in the insurance press. 
Buffalo now is developing a theme, 
message and presentation for this 
phase of its advertising program, he 
said. 


Home to Ask Okay of 
More Authorized Shares 


(CONTINUED FROM PAGE 1) 
option plan, we believe that a start 
can now be made in establishing these 
worthwhile objectives.” Many manu- 
facturing companies have adopted 
stock option plans and the proposed 
Home plan is similar to many of the 
recent plans proposed by other corpor- 
ations. 

Options to be granted under the pro- 
posed plan would be authorized by the 
directors. The option price is to be 
100% of the fair market value of the 
common stock on the date the option 
is granted and not less than the par 
value of the stock. No one who receives 
an option may exercise it in whole or 
in part prior to two years from the date 
it is granted. 

» . a 

Home’s stock was quoted last week- 
end at around $42 bid. (The proposed 
increase in authorized capital to en- 
able Home to acquire other companies 
is considered particularly interesting 
in view of the fact that several in- 
surers, some of them of fairly large 
size, quietly have been offered for sale 
this year. More are expected to be 
amenable to purchase before year end. 

(The ability to issue additional stock 
to effect the purchase or merger with 
an exchange of stock would put Home 
in a position to move quickly if a good 
opportunity presented itself. Presum- 
ably it would obviate some of the dif- 
ficulties that arose in the Continental 
Casualty-National Fire purchase and 
reduce the chances of premature wide- 
spread publicity as in the case of the 
proposed America Fore-Loyalty group 
merger.) 





Davis and Kelton Join 
Standard of Tulsa 


Parke Davis, former president of In- 
surors Indemnity & Insurance of Tul- 
sa, and Herman R. Kelton, former au- 
tomobile underwriting manager, have 
joined Standard of Tulsa—Mr. Davis 


as vice-president and head of the Tul-, 


sa branch office production depart- 
ment, and Mr. Kelton as automobile 
underwriting manager. Insurors In- 
demnity was taken over recently by 
Houston Fire & Casualty. 

Mr. Davis practiced law until 1940 
when he joined Insurors Indemnity. 
He was made president in 1947. 

Mr. Kelton began his insurance ca- 
reer with Insurors Indemnity in 1945 
and became head of the automobile 
underwriting department in 1953. 


Gold Action on Firemen’s 
Tax in N.C. Will Save 
Fire Insurers $100,000 


Hinging his decision on intent rather 
than what the legislature actually did, 
Commissioner Gold of North Carolina 
has ruled that insurers will pay into 
the new firemen’s pension fund only 
for the portion of this year from Aug. 
15 through Dec. 31. This saves the 
companies more than $100,000. As the 
law was written, it appeared they 
would have to pay into the fund 1% 
of all fire premiums collected in pro- 
tected areas from the first of the year. 


Answering other questions which 
have been raised concerning the new 
fund, Mr. Gold said: 

1. The fire and lightning portion of 
auto physical damage does fall* within 
the scope of the act. 

2. The firemen’s pension fund act is 

in addition to the firemen’s relief fund 
act. 
3. North Carolina Fire Insurance 
Rating Bureau has authority to reflect 
the 1% increase in fire and lightning 
coverage in the rate, and the increase 
may be made effective Aug. 15 or as 
soon thereafter as the bureau decides 
to act. He has not indicated whether he 
will allow any increase, other than the 
1%, to offset expenses incurred by the 
companies in collecting the tax. 





Does your client 
know when he 
is under-insured ? 
-»-Over-insured ? 


The best way to prevent the hazards 
of under-insurance and the needless 
cost of over-insurance is to base in- 
surance coverage on Continuous 
American Appraisal Service”. 

This service provides valuation 
facts that are always current. It also 
speeds up equitable loss adjustments. 
You should recommend it to your 
clients. 


The 
AMERICAN 


APPRAISAL 





Cc ompany 
SINCE 1896...LARGEST...MOST WIDELY USED 
Home Office: Milwaukee 1, Wi: i 

Atlanta Cleveland New York 
Baltimore Dallas Philadelphia 
Boston Detroit g Pittsburgh 
Buffalo Kansas City St. Lovis 
Chicago Los Angeles San Francisco 
Cincinnati New Orleans Washington 


Affiliated: Canadian Appraisal Company, Lid. 
Montreal and Toronto 
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Travelers Promotes 
Several in Data 
Processing Division 


Two secretaries and five assistant 
secretaries have been named in the 
data processing department of the 
Travelers group. The new department 
administers the companies’ tabulating 
and electronic computer program. 

New secretaries are Roger G. Nich- 
olls, whose general administrative du- 
ties will include supervision of person- 
nel, space requirements, machine 
equipment, budget and cost control, 
and George F. Miller, who will super- 
vise operations, including programing 
and computer analysis. 

New assistant secretaries are: 
George F. Waite, tabulating division; 
James P. Hurst, computer division; 
Harold W. Jones, data processing pro- 
cedure analysis, casualty and fire; 
William A. Small, data processing pro- 
cedure analysis, group, and Sylvio F. 
Preli, data processing procedure ana- 
lysis, life and accident. 

Alfred E. Duplessis, secretary of the 
methods and planning department, has 
been transferred to data processing, 
continuing as secretary supervising all 
data processing procedure analysis in 
that department. He has been with 
Travelers since 1948 and was named 
secretary in methods and planning in 
1955. 


Comment on Malpractice 


Situation in California 


Too many doctors in San Francisco 
“are still doing things which they 
should not” says an admonitory edi- 
torial in the San Francisco Medical 
Society Bulletin following a study of 
the “booming malpractice business.” 

The bulletin reports that of 107 
cases against society members, 67 
were carried to court. Of this number 
62 were won by the doctors and five 
were lost. But, says the bulletin, 54 
cases were settled before trial on the 
recommendation of the society’s com- 
mittee and its advisers. 

The editorial also reports that Cal- 
ifornia tops the nation in the number 
of malpractice suits against physi- 
cians, as well as awards by juries and 
rates charged for malpractice insur- 
ance. Reasons given for the “booming 
business” include: Inflation, court rul- 
ings that impose greater responsibili- 
ties for use of new drugs and tech- 
niques, generosity of juries in person- 
al injury cases, lawyers who have 
“found a profitable livelihood in the 
malpractice field.” 
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Multiple Line Facilities 


Workmen's Compensation 
Automobile 

Misc. Gen. Liability 

Allied Lines 
Burglary—Plate Glass 

" se re’ lines 

i & Surety 

Inland Marine 

Crop Hail 












Hit the Road--and Prospects 
with Anchor's New 


Easy to Sell .. . Packaged Coverage .. . 


In one complete package all these important cover- 
ages: Fire, Burglary, Medical Payments, Neon 
ie rags Fidelity and Liability lines including Prem- 
& Operations, Personal and Innkeeper’s. 
Business Interruption, Plate Glass and others may 
be added. Written on 3 or 5 year basis with con- 
venient installment payments—credit allowed for 
existing insurance. 


SEE YOUR ANCHOR MAN FOR HELPFUL ASSISTANCE 


—., 
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New Campaign to Stress 
Relation of Mich. Auto 
Rates, Loss Experience 


Michigan Insurance Information 
Service, maintained by 12 casualty in. 
surers domiciled in the state, is con- 
ducting a new educational campaign 
stressing accident loss experience and 
providing continuous reminders that 
low-cost auto insurance is conditioned 
wholly on accident prevention. 

In inaugurating the campaign, it 
was noted that while traffic safety 
measures in the past have stressed 
the physical causes of accidents and 
the goal of saving lives, the economic 
effect of accidents upon both individ. 
uals and society is also an important 
consideration. This effect has recently 
been highlighted by a steady upward 
spiral of accidents and losses which is 
creating public attitudes which are 
dangerous to both loss protection and 
accident prevention. Comprehensive 
experience information pooled by the 
Michigan insurers is now available to 
illustrate the relation between losses 
and resultant auto rates, and the com- 
panies believe that full understanding 
of this part of the traffic safety prob- 
lem can be of benefit to the entire 
accident control effort. 

Under the program, motorists in- 
sured with the cooperating companies 
will receive messages regularly, bear- 
ing the campaign’s slogan, “Careful, 
Partner.” Members of the MIIS af- 
filiated speakers bureau, composed of 
110 executives of the participating 
companies, will assist in publicizing the 
information, and other media including 
newspapers, radio and TV stations will 
also receive material relating to all 
phases of accident loss. 





Issues Booklet on Fire 


Protection for Homeowner 


Boston Better Business Bureau has 
gotten out a two color, illustrated 
booklet entitled “Facts You Should 
Know About Home Fire Protection.” 
The booklet discusses major causes of 
home fires, how to keep the home safe, 
what to do when fire breaks out, basic 
standards by which to judge fire ex- 
tinguishers and alarm systems and a 
section on the need of carrying fire 
insurance in adequate amount. There 
is even a discussion of the supervision 
of fire insurance companies by the 
states. The booklet is copyrighted by 
Boston BBB and is available at 10 
cents a copy for individual orders at 
52 Chauncey street, Boston 11. 










Substantial Savings 
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“INSURE 
UNITED 


PACIFIC’ 





BRANCH OFFICES 


SEATTLE — SPOKANE — TACOMA 
YAKIMA — BOISE — PORTLAND 
LOS ANGELES — SAN FRANCISCO 
SACRAMENTO — FRESNO 
SALT LAKE CITY 
KANSAS CITY, MISSOURI 
CHICAGO 





Ynsurance Company 


HOME OFFICE + TACOMA 




















Pemed RGANIZED in 1880, 
6) Iowa STATE is the 
D743 oldest organiza- 


tion of its kind in the 
world. Reputable, strong 
and experienced, it offers 
to the white-collar worker 
a modern accident insur- 
ance coverage tempered 
with old fashioned friend- 
liness and consideration... 
and at a cost consistent with 
the most modest budget. 
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Aetna Casualty Field 


Changes in Pa., Ia., 
O., N.J., Tex., N.Y. 


Aetna Casualty and Standard Fire 
have made a number of changes in 
field personnel in the fire division. 

W. D. Taylor, superintendent of fire 
division operations in metropolitan 
Philadelphia area since 1935, has re- 
tired. He joined the companies in 1918 
as an underwriter. Jay Smith, formerly 
state agent at Waterloo, Ia., has been 
appointed manager of the southeastern 
Pennsylvania and Delaware territory 
with headquarters at Philadelphia. 
Succeeding him as state agent will be 
Alfred G. Grise. Robert L. Allen has 
been promoted to state agent, replacing 
Mr. Grise, while F. J. Wurzer has been 
named special agent to assist Mr. Grise. 

Mr. Smith joined Standard Fire in 
1922 and after serving in the home of- 
fice was appointed special agent at 
Waterloo. Since 1941, when he was 
promoted to state agent in charge of 
business in Iowa, he has served as 
secretary of Iowa Fire. 

Mr. Grise was appointed special 
agent at Springfield, Mass., in 1950 and 
a year later. became state agent at 
Oklahoma City. 

Mr. Allen was appointed special 
agent at Dallas in 1953. 

Russell E. Canora has been promoted 
to state agent to supervise fire opera- 
tions in Ohio with headquarters at 
Columbus. He joined the company in 
1944 as assistant underwriter and was 
subsequently appointed special agent at 
Springfield, Mass. 

Raymond D. Houlihan Jr., special 
agent in charge of southern New Jer- 
sey, has been promoted to state agent 
for the same territory with headquart- 
ers at Philadelphia. Mr. Houlihan 
joined the companies in 1950 and has 
served as special agent at Albany, N.Y. 

Francis S. Gardner, special agent, 
has been transferred from Harrisburg 
to Wilkes-Barre where he will oversee 
operations in northeastern Pennsylva- 
nia. He joined the companies in 1950 
and has served at Washington and at 
Harrisburg as special agent. 

Charles Scott has been appointed 
special agent at Dallas and Carl Dachs 
has been named special agent at New 
York City. 


Young and Behm to Higher 


Ohio Department Posts 


R. F. Young has been appointed fire 
rate supervisor in the Ohio department 
and C. Donnal Behm has been named 
casualty rate supervisor. 

Mr. Young has been in insurance 
for 25 years and has been rate analyst 
for fire and inland marine in the de- 
partment for three years. 

Mr. Behm has been rate analyst in 
the casualty and surety division and 
has been with the department for 10 
years. 





Acquires Fidelity of Canada 


Friends’ Provident insurance group 
of Britain, which transacts business in 
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the U. S. through Century and Pacific 
Coast Fire, has acquired a controlling 
interest in Fidelity Life of Regina, 
Saskatchewan. Fidelity Life was in- 
corporated in 1912 as Saskatchewan 
Life but changed its name in 1942 
when it expanded its operations to 
other parts of Canada. The acquisition 
marks the first step of Friends’ Provi- 
dent group into the life field in North 
America. 





Five Texas Local Assns. Elect 

Five local associations affiliated with 
Texas Assn. of Insurance Agents have 
elected officers. They are: 

Breckenridge: Blake Johnson Jr. 
president; H. S. Lemmons secretary; 
Howard A. Swanson treasurer. 

Borger: Mrs. Margaret Hendrickson 
president; Andrew Revious vice-presi- 
dent; R. M. Tweed secretary. 

Denison: Sam E. Harwell president; 
Russell W. Oden secretary. 

Fort Worth: E. G. Niblo president; 
Gaines R. Terrell secretary; Mrs. Doris 
Fenn assistant secretary. 

Henderson: T. L. Mitchell president; 
W. A. Preston secretary. 





Spartanburg, (S. C.) Assn. of Insurance 
Women has installed Mrs. Agnes Russell as 
president, Mrs. Mary Fuller vice-president, 


Mrs. Louise McKinney secretary, 
Thelma Thomason treasurer. 


and Mrs. 





Continental Casualty 
Names Brown to Surety 
Post at New York 


Continental Casualty has appointed 
Edward M. Brown as resident vice- 


president of the 
eastern fidelity 
and surety de- 


partment at New 
York. 

Mr. Brown, 
who has_ more 
than 25 years ex- 
perience in the 
insurance and 
surety field, be- 
gan his career 
with Century In- 
demnity. After 14 
years he _ joined 
National Surety, where for 11 years he 
was manager of the New York office. 
For the past year he has handled all 
lines as production manager for Aetna 
Fire at New York. 


Edward M. Brown 





The John Roy Campbell agency of 
Harrison, Ark., has moved to its own 
building at 209 North Walnut street. 
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Defense and Plaintiff's Attorneys 
Tell How They Handle Products Cases 


Two views of the same legal subject 
matter—products liability—-were pre- 
sented to the insurance section of 
American Bar Assn. at its convention 
in New York. Homer R. Marvin, at- 
torney of Mineola, N. Y., dealt with 
defense and Arnold B. Elkind of New 
York with the plaintiff’s side. Mr. 
Marvin thinks the cases are difficult 
to defend, Mr. Elkind believes remedy 
is hard to come by partly because of 
such “antediluvian notions as privity.” 

Mr. Elkind also outlined the pattern 
he follows in order to win such cases 
and urged a termination of some of 
the uncertainties that exist in this area 
in order to bring about a just balance 
of rights between consumers and man- 
ufacturers “without jeopardizing the 
adversary system by such broad social 
reforms as enterprise liability.” 

. . . 

Mr. Marvin pointed out many of the 
problems of defense arise from the 
fact that almost always the defense 
is negative in character, the nature 
and cause of the failure are elusive, 
and the legal principles which may be 
applicable depend upon the relation- 
ship between the plaintiff and the de- 
fendant represented. 


One problem is the absence of 
defendant when the incident takes 
place, unless it is a retail store or 


restaurant. Also, such cases require a 
thorough and intensive investigation of 
the plaintiff, his background, his em- 
ployment history and economic status, 
and thorough investigation of the oc- 
currence and scene of accident. 

Inspection of the instrumentality by 
a competent authority should be ar- 
ranged to determine the nature of the 
failure and, from a scientific stand- 
point, the potential causes of such 
failure. 

Such investigation is essential in all 
products liability cases, not excluding 
the run of the mill foreign substance 
cases, he said. For, in the latter, the 
injuries are generally of a trivial na- 
ture and gross exaggeration is often 
resorted to, and, because the defend- 
‘ant was not present at the occurrence, 
considerable liberties are frequently 
taken with the truth regarding manner 
of occurrence. Experience indicates 
that favorable verdicts often follow 
any impeachment of the plaintiff as to 
the occurrence itself or in respect to 
his claim for special damages. 

. . . 

The need of a competent expert is 
illustrated in a suit instituted against 
the manufacturer of a die-casting ma- 
chine, Mr. Marvin commented. Be- 
cause of the report of the expert he 
selected, plaintiff based his negligence 
case on the allegation that an injection 
piston rod failed because of double 
bend fatigue. An intensive study of 
the machine by counsel for the de- 
fendant manufacturer established that 
in normal operation the piston rod was 
subject to a slight double bend on each 
cycle of operation. He selected a metal- 
lurgist of note to inspect the fragments 
and make tests of them and he, him- 
self, under the guidance of the expert, 
made an extensive study of the texts 
and literature on the subject. As a re- 
sult, he was able to demonstrate on 
cross-examination of plaintiff’s expert 
and by direct examination of defend- 
ant’s expert that the failure was 
caused not by double bend fatigue, but 
because of the improper use of the ma- 
chine by the purchaser. 

Another problem is an understand- 
ing, depending upon the relationship 
between the plaintiff and the defend- 


ant, of the particular rules of law ap- 
plicable—breach of express warranty 
or of one or more of the warranties 
implied in law; or violation of certain 
statutes such as those which deal with 
the manufacture and sale of foodstuffs, 
e.g., the agriculture and markets law of 
New York. Where plaintiff proceeds on 
the theory of breach of warranty, the 
defendant’s attorney must determine 
whether privity of contract between 
plaintiff and his client existed. Where 
he sues on the theory of a violation of 
statute, plaintiff has all the advantages 
of a suit for breach of warranty insofar 
as making out a prima facie case is 
concerned but need not establish priv- 
ity of contract. He also may sue any of 
the persons upon whom compliance 
with the statute is imposed, and proof 
of a violation of the statute is negli- 
gence per se. If, on the other hand, 
plaintiff proceeds on the theory of neg- 
ligence, he may recover against any 
one whose negligence was a proximate 
cause of the failure. 

The attorney may represent the re- 
tailer, in which case the question is 
whether his client changed or proc- 
essed the instrumentality or negligent- 
ly permitted it to become contami- 
nated, adulterated or defective. Or, ne 
may defend a manufacturer. 

Mr. Marvin does not believe that re- 
cent lower court rulings nermitting re- 
covery on the theory of breach of war- 
ranty though no privity of contract 
exists is likely to enable recovery 
against a manufacturer on the same 
theory. 

Mr. Elkind declared that jurists, le- 
gal writers, and plaintiff are with in- 
creasing vigor expressing concern for 
the unknown number of remediless 
wrongs that come about by virtue of 
the practical restrictiveness of suits 
against the manufacturer in which 
plaintiff must prove negligence in 
manufacture. Various fictions have 
been resorted to by the courts in many 
states to overcome and offset the priv- 
ity gap, which without any rhyme or 
reason except that of historical acci- 
dent, still constitutes a practical bar- 
rier between tort and recovery. 

“The fact that after so many repeat- 
ed exposures privity still has any vi- 
tality whatsoever in this field means 
that we continue to pay tribute to the 
antediluvian notion that tort victims 
are not created equal but have a status 
dependent upon whether they had a 
business transaction with the man that 
hurt them,” he averred. 

He called attention to recent New 
York cases which reflect substantial 
change in this area—the $3,000 for a 
tooth that a woman broke in a restau- 
rant, though someone else had paid the 
diner’s check; and $1,500 won from 
Planter’s Nut & Candy Co., a manu- 
facturer, by a man whose bridgework 
was damaged by a piece of wire in a 
candy bar, even though he bought the 
candy in a cigar store. Thus was the 
protective wall of privity cracked. 

In another recent case decided by 
the appellate division in New York an 
infant of a tenant fell from the back 
steps of an apartment. Action was 
against the architects and the builder, 
alleging negligence in design. The de- 
fense, successful in the lower court but 
overruled in the appellate division, was 
the lack of privity. The court held that 
the imminence of danger should be the 
test and not the classification of the 
object from which the danger ema- 
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(CONTINUED FROM PAGE 1) 

would reconvene the hearing later. He told H. L. Van Horn, Calvert president 
he thought Calvert had tried to correct the situation. “I am glad you saw fit tp 
license your agents. I think that’s been the heart of your trouble. I suspect they 
haven’t been told what their responsibilities are. Any company which dog 
business in North Carolina must take the responsibility of seeing that its risks 


are properly classified.” 


Calvert had only one agent, John E. 
Carolina when Mr. Gold informed the company June 19 of a 1957 act requiring 
business to be transacted through licensed agents. The company applied op 
July 17 for licenses for 110 agents, on July 19 for 35 agents and on July 22. 


the date of the hearing—for 11 more. 


Mr. Van Horn testified his company is complying with the classification rule 
that in 1956 63.3% of its collision risks in North Carolina were in class 1, and 
in the first quarter of this year 70.8%. 
showing that the average for all companies doing business in the state is 78.7%. 


Boston Acquires Equitable Fire of S. C. 
Boston has acquired control of Equitable Fire of Charleston. S. C. 
Equitable Fire will continue operations from its home office in Charleston 


with its present personnel. 


Organized in 1894, Equitable Fire is a conference company writing fire and 
allied lines through about 250 agents in South Carolina, North Carolina, Vir. 
ginia and Georgia. It wrote $382,998 of premiums, almost all fire and extended 
coverage, in 1956 and had assets at last year end of $1,876,177. 

Stockholders of Equitble have elected a new board consisting of six mem- 
bers of the previous Equitable board who were reelected and five members of 


the Boston board. 


Schley of Asheville, licensed in North 


The department introduced statistics 














nates. Finally, the court of appeals in 
May, 1957, threw the mantle of pro- 
tection about the frail shoulders of 
those allergic to Arrid, by holding that 
the defendant had a duty to warn if, 
in the exercise of reasonable care, it 
could have foreseen the consequences 
of its use to allergic persons. 


Consequently, Mr. Elkind advised, 
“do not expect to find those magic 
words ‘it is well settled that’ in current 
products liability opinions.” 

With variations depending on indi- 
vidual procedures, he sees developing 
ahead: 

1. The cause of action of the con- 
sumer would be based on warranty. 
This would apply whether the product 
involved was a food, a drug, a chemical 
or a machine. It would apply regard- 
less of who bought the product, and 
there would be no requirement of priv- 
ity whatsoever. 

2. The defendant could win this law- 
suit if either (a) the product was not 
being used in the manner in which the 
manufacturer intended it, (b) it was 
not the product which caused the dam- 
age, (c) the damage-producing quali- 
ties of the product changed from the 
time that it left the manufacturer’s 
hands, or (d) the consumer was ade- 
quately warned of the danger of the 
product. As a separate allegation in his 
answer, though not as a bar to recov- 
ery, the manufacturer should be able 
to plead and prove that he exercised 
reasonable care under all the circum- 
stances to eliminate the danger to the 
plaintiff. 

3. The jury should be instructed that 
evidence of the manufacturer’s care 
was presented on the issue of whether 


the damages should be restricted to - 


the purchase price of the product in- 
volved—that if there was inadequate 
care, the manufacturer is liable not 
only for the cost but for all the con- 
sequential damage, pain and suffering, 
etc. 

As one devoted to the adversary sys- 
tm of resolving disputes, Mr. Elkind 
regards it as imperative to maintain 
relevancy of the manufacturer’s care 
in the lawsuit, but this is quite differ- 
ent from the present system of impos- 
ing upon the plaintiff the burden of 
proving negligence. 


Term Rates Are Being 
Altered in New England 


(CONTINUED FROM PAGE 1) 
present four times annual. 

The New England Rating Bureau 
also shows 1.85 times for two years 
and 3.55 times for four years. i 

The New England bureau excludes | 
from the change in term multiple 
grain elevators, etc., cotton in bales, | 
multiple location form A, and all | 
property covered under floater forms 
of any kind. These classes nationally 
are not subject to the term rate. 

The commissioners generally have 
strongly supported the idea of chang- 
ing term multiples, partly because of 
the current bad loss situation in which 
the fire insurers find themselves. But 
it also is partly because the multiples 
probably never have been realistic and 
certainly are not considered so today, 
So much term business has gone on 
the installment plan, which reduces the 
opportunity of investment earnings on 
the premiums and which eliminates 
a good deal of the expense saving be- 
cause of the necessity of collecting 
once a year. 

It is understood that in general or- 
ganization mutuals and companies that 
file independently favor the change 
in term multiples and will go along 
with them. However, the additional 
charge for installment payment of pre- 
miums currently effective likely will 
continue pending outcome of detailed 
actuarial studies now being conducted. 

Reductions in term credits will pro- 
duce an increase in premiums for term 
policies. This may have a modifying 
effect at the time class rate adjust- | 
ments are undertaken in the various | 
territories. 


Zone IV to Meet at Chicago | 


The meeting of zone 4 of National | 
Assn. of Insurance Commissioners has 
been scheduled for Sept. 30-Oct. 1 at | 
Chicago. The eight states in the zone | 
are Illinois, Michigan, Minnesota, | 
North Dakota, South Dakota, Iowa, In- 
diana, and Wisconsin. ‘ 


New York Board has named David 
K. Tuttle, president of the New York 
agency of Tuttle, Pendleton & Gelston, 
to the committee on losses and ad- 
justments to fill the vacancy created 
by the death of John Pirkl. 
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LIFE—the insurance man’s pick 


... because LIFE breaks the ice for insurance salesmen 
wherever they sell, by reaching 3 out of 5 households in 
an average community in 13 weeks. 
Wherever you sell insurance, your companies’ insurance adver- 
tising in LIFE helps you . . . because LIFE goes ahead of you 
into people’s homes, introducing the companies you represent 
to the prospects you wish to sell. 

People respond enthusiastically to LIFE . . . to crisp, clear 
coverage of major news, to exciting special-feature articles, to 


LIFE is read in 12,000,000 homes every week 


words, pictures and advertisements that have a lasting impact. 


The friendly, favorable way in which people respond to LIFE 
has a valuable effect on the way they respond to you. 

You'll find that insurance advertising in LIFE, by building 
customer confidence in you and the companies you represent, 
makes it easier for you to build sales. 


Audience source: 
A Study of the Household Accumulative Audience of LIFE. 


people respond to LIFE 








These fire, casualty, health, and accident companies advertised in LIFE during the first seven months of 1957: Aetna Casualty and Surety Co. « Allstate Insurance Co. + America 
Fore Insurance Group + Hartford Fire Insurance Co. Group « Mutual Life Insurance Co. of New York * Insurance Companies of North America + The Travelers Insurance Co. 





